


UNQUESTIONABLY THE MOST

Actual unretouched photograph of a five year scarlet maple.

BEAUTIFUL
FAST GROWING

SHADE TREE
IN AMERICA TODAY

Beauty -- This beautiful shade tree blazes a brilliant red
color in the fall and an olive green color in the springtime.
Yes, recognized tree experts agree it is the one tree that
delivers beauty throughout the year.
Height -- This magnificent tree grows approximately 30
to 40 feet over a five year period (see photograph) and
eventually soars to a height of eighty feet or more.
Hardiness -- This tree is very hardy as the wood from
maple trees is recognized as the hardest anywhere.
Adaptability -- "The scarlet maple has one of the widest
ranges of our native trees, growing from eastern central
Canada to Florida, and because of its ease of transplanting
it adapts to any type of soil." (From All About Trees by
E. Johnson). The one tree experts agree will grow anywhere
in the U.S.A.

TO BEAUTIFY YOUR HOME NOW ORDER
TODAY ON A TWO WAY GUARANTEE
Imagine! This beautiful tree shading your front yard and the looks
of admiration and words of praise it will bring to your house and
home. You’ll agree it lends lovely contrasts to its surroundings.
Now the retail price of this tree is ~.98, but during this spring
planting season our price is only $4.49. Yes, just a mere $4.49 for
this beautiful shade tree. ORDER TODAY-Y0U WILL BE PLEASE0.

TWO WAY GUARANTEE          ~
e are so sure that this is the most incredible shade tree that you’ve~

ver seen, here is our 2-way, ironclad guarantee: (1) If, upon arrival,.~
ou are not completely satisfied, then return for a full refund: (2) Free.~

replacement, for any reason, up to one full year. When have you ever,~
seen a stronger guarantee?                                        ~

* This gorgeous tree is known as the scarlet maple, the
red maple, or the EVER CHANGING MAPLE.

. Beautiful Red Scarlet leaves in the fall of the year,
and beautiful deep dark green leaves in the spring
of the year.

¯ Grows approximately 30-40 feet over a five year period,
which makes it one of the fastest growing shade trees
in America today.

¯ Many landscape architects, nursery men, and
gardening experts refer to this tree as the "2 in 1"
tree, because of its dual qualities of beauty and speed.

¯ Now is the ideal time to plant this tree.
¯ Shipped at 4 to 6 feet -- all shipping cost paid.
¯ Due to the tremendous demand for this tree please

allow two weeks for delivery.

OUR CHALLENGE TO YOU
It’s almost too good to be true, but we feel so sure that
these trees are some of nature’s most prized possessions
that we are making you an outstanding offer. Our knowl-
edge and experience of many years and our own research
about this tree gives us confidence in the following chal-
lenge. If you can find just one negative comment by an
expert printed in any magazine, periodical, or gardening
book, we will give you any item from our catalogue of over
400 varieties absolutely free of charge. We send a cata-
logue with every order. This offer is hard to beat! We are
sure that anything you read anywhere about this beautiful
scarlet maple will have nothing but praise and acclaim.

NURSERY BARN Dept. TE-2
RFD #1 McMinnville, Tenn. 37110
Please send us these beautiful shade trees, on a two-way guarantee, the trees
indicated below.
[] 1 Shade Tree .............. $ 4.49 [] 4 Shade Trees (Save $6) ..... $11.98

[] 2 Shade Trees (Save $2) ..... $ 6.98 [] 8 Shade Trees (Save $12) .... $21.98
I enclose $ in [] cash [] check [] money order

Name

Address

City. .State Zip.
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ON THE COVER

ae snow, ice and cold weather which hit
~’~£ennessee in January included Fall Creek
Falls, adding a cold glamour to one of the
most beautiful sites in the Volunteer State.

Volunteer Views
By J. C. Hundley

Executive Manager, TECA

Since December 29, 1972, when
the Administration announced
through the U.S. Department of
Agriculture that effective January
1st of this year REA’s direct 2%
loan program was being replaced by
a "guaranteed and insured" loan
program bearing a 5% or higher
interest rate, quite a bit of
unhappiness, puzzlement and
downright fear have been expressed
the length and breadth of the
cooperative rural electrification
program -- and with good reason.

This uncalled for, unnecessary
and arbitrary escalation of interest
rates which electric co-ops must pay
on future loans immediately brings
to mind these thoughts:

1. Broken is the covenant
between Congress and cooperative
rural electrification, in highly
effective operation since 1944, that
Congress would appropriate REA
loan funds at 2% interest if the co-
ops would agree to distribute
electricity to everyone in their ser-
vice areas who wanted it. This is
called "area coverage", it has been
made possible in large part because
of the 2% loans -- and it has worked
very successfully for more than 28
years.

2. The interest rate increase,
which will likely wind up three or
four times the amount previously
paid, is absolutely certain to affect
every electric co-op in existence.
The range of effect will be wide.
Some will be only slightly affected,
some will have to greatly increase
their rates to members and some,
forced into bankruptcy.

3. The increase raises a highly
important question of whether the
Executive branch of the
Government can, or should be
allowed to, arbitrarily or otherwise,
take away from a large segment of
the American people (in this case
electric co-op members throughout

the nation) a program willed to
them by law by the Legislative
branch of Government, the
Congress.

No one can effectively argue that
the 2% interest rate which has been
in effect since 1944 will cover the
cost of money to the Government in
today’s inflated money market
although it did cover the cost of
money to the Government into the
1950’s. And for certain the return of
principal plus 2% interest far
exceeds the outright grants and no
interest that the Government has
made and still makes to the tune of
billions and billions of dollars.

But picking on the 2% loans to
electric co-ops makes about as
much sense as beating on a dead
mule. Whether the Government
makes a little, breaks even, or loses
a little in terms of return on the 2%
loans themselves is not really
important. What really is impor-
tant is that the 2% loans have (1)
helped to enable our rural and small
town residents to become first class
citizens in terms of electrical
conveniences in their homes and
farmsteads and (2) the sizeable
increases in personal and corporate
Federal Income Taxes which have
resulted because of the availability
of rural and small town electricity
through 2% loans to electric
cooperatives is almost certain to
amount to several times the amount
of moriies which the Government
derives from the interest on the 2%
loans. In other words the
Government has derived far more
from the increased income of
individuals andind~strieswhich the
2% loans have created than from
the interest from the 2% loans
themselves.

Before we have too much
"legislation" by the Executive
branch of the Government, we
should think on these things.
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Reg. $29.95
NOW $26.88

Reg. $20.95
NOW $17.99

Reg. $19.95
NOW $8.88

~ Solid State Cassette Recorder

Powerful Arvin chassis for instant play, cooler
operation, longer set life. Records and plays two
track monaural. Automatic level control circuit
prevents distortion when recording. Easy oper-
ation with piano-key push-button controls for
record/play, stop, rewind, fast forward. AC or
battery powered.

i~ AM Portable Radio

Powerful AM reception. Slide
volume and tone controls. Solid
state circuitry with 8 transistors.
Battery or AC with built-in AC.
Earphone included.

Automatic Instant
Radiant Heater

Automatic instant radiant heat
plus fan-forced warmth with new
base design, Warm air circulated
at 55 cubic feet per minute.
Automatic thermostat control

Available at your nearby Tennessee S & T Store:

ATHENS
Hammer Johnson Sup. Co. S&T DYER PORTLAND

Wectern Auto Store S&T
LAFAYETTE J.E. Kerlev & Son S&T

ATHENS Macon Hdwe. & Sup. S&T
ERWIN                                                                                    RED BOILING SPRINGSMcMinn Sup. Ca. S&T                                                                     LAFOLLETTE
Liberty Lbr. S&T Witcher Hdwe. S&T

BLUFF CITY Smith Hdwe. S&T

Baker’, Lbr. Co. S&T ETOWAH ROCKWOOD
Etawah Bldg. Ctr, S&T LEWISBURG Bowman Evans Hdwe. S&T

BRISTOL Lambert Lbr. Co. $&T
GALLATIN ROCKWOOD

Gentry Lumber Co. $&T
Du;’ham Mfg. Co. S&T LIMESTONE Scandlyn Lbr. Co. S&T

CARTHAGE Limestone Hdwe. S&T
GREENVILLE RODGERSVILLEWoodard Bros. S&T LIVINGSTONMercer Bldg. Supply S&T Uberty Cash & Carry S & T

CHATTANOOGA Simsox & Copeland, Lbr. S&T

Chlckamauga Sport Shop S&T
GREENEVILLE SMITHVILLE
Cellini F-urn. & Hdwe. S&T

MANCHESTER

CHATTANOOGA Powers F~rm Store S&T Pack Iqumbing & Electric Co, S&T
HARRIMAN SNEEDVILLEMORRISTOWNStone Bros., Inc. S&T Christmas Lbr. S&T Morristown Supply Co. S&T Sneedville Bloc. S&T

CLEVELAND
HARRIMAN NASHVILLE SOUTH PITTSBURGRobinson Supply & Furn. S&T                Gooch Hdwe. S&T

Hart Hdwe. S&T Howard Horn S&T
COLUMBIA HARRIMAN NASHVILLE SHELBYVILLE
Control Lime and Cement Co. S&T Scandlyn Lbr, Co. S&T Inglewoed Hdwe. S&T Martin Price Hardwc~ro S&T
CROSSVILLE JAMESTOWN NEWPORT SPRING CITY
Home Supply Co. S&T AIIred & Patter Shopping Ctr. S&T Helm Lbr, Co. S&T Rhea Scandlyn Lbr. S&T
DAISY JAMESTOWN NORRIS SPRINGFIELD
Floyd Hdwe. Co, S&T Allied and Dolter Furniture Sale, S & T NAGAF Hdwe. & Bldg. Sup. S&T Woodard Hdwe. Co. Inc., S&T

DECATUR KINGSTON OLIVER SPRINGS SWEETWATER
Rockholt’s, Inc. S&T Gee. W. Browder & Son S&T Scandlyn Lbr. Co. S&T Western Auto Assoc. Store S&T
D|CKSON KINGSTON ONEIDA TAZEWELL
Nicks Hdwo. Co. S&T Scandlyn Lbr. Co, S&T Scott Food Inc., Hdwe. Div. S&T Boll Hdwe. S&T
DAYTON KNOXVILLE PIGEON FORGE WARTBURG
Robinson Bldg. Ctr. Inc, S&T Savior Hdwe. & Variety S&T Pigeon Forge Hardware S&T Kennedy Bldg. & Supply S&T

DOVER LAKE CITY PIKEVILLE WESTMORELAND

Fox Bros. Bldg. & Sup. Co. S&T Cooper Sup. Inc. S&T Sells Bldg. Supply Inc., S&T Gee, Carter Hdwe. S&T



to TENNESSEE readers

BODY AIDS
Model 59B $59.50

FREE TO YOU!
1 YEAR SUBSCRIPTION

TO LLOYD’S
LISTENING POST

Here’s your chance to get this very
fine Senior Citizen’s paper abso-
lutely FREE. Published every other
month, it’s crammed full of inter-
esting material, news, stories, ar-
ticles and merchandise offers that
appeal to older folks. You don’t
have to buy a Hearing Aid or any-
thing else. Listening Post is yours
for the asking. Just check coupon
on this page.

LOW LOW PRICES
ON HEARING
AID BATTERIES

MERCURY BATTERIES
13H 12 for $3.50
41H 12 for 3,50
312H 12 for 3.50
401H 6 for 3.50
575H 12 for 3.50
625H 12 for 5.00
630H 12 for 5.00
675H 12 for 425

SILVER OXIDE BATTERIES
MS-13H t2 for $4.00
MS-312H 12 for 4.00
MS-76H 12 for 4.75

ORDER IN QUANTITIES
LISTED

BEHIND-THE-EAR AIDS
Model 210-9 $139.50

EYEGLASS AIDS ALL-IN-THE-EAR AIDS
Model 602 $149.50 Model 160A $149.50

¯ HUGE SAVINGS when you buy direct because you eliminate
dealer markups and commissions.

i¯We will send you your aid for 20 DAYS FREE TRIAL.
Absolutely no deposit or obligation.

¯ TIME PAYMENTS can be arranged, if desired, afte..___[r you are
satisfied with the aid of your choice.

¯ We have one of the LARGEST SELECTIONS of fine quality
aids to choose from.

¯ You get ONE YEAR WARRANTY on all hearing aids.
¯ Remember, we promise NO SALESMAN will ever call.

Our "TRUST THE CUSTOMER" plan has been a resounding success for over 10 years. We have sent
thousands of Hearing Aids to customers in all 50 states, never asking for a deposit or down payment.
Our files have thousands of letters from satisfied customers and friends. Want us to prove it? Just write
us or send coupon on this page.

ILLOYD Hearing Aid Corp. 905 NINTH ST.,

I Please send me FREE the following: (no obligation)

DEPT. TE ROCKFORD, ILL. 61110

REMEMBER,
WE PROMISE
NO SALESMAN

WILL CALL.
[] FREE Literature and Low Prices on All Types of Hearing Aids

[~ 1 years FREE subscription to Lloyd’s Listening Post (Senior Citizen’s Paper)

I NAME

IADDRESS

LCITY STATE

WE EVEN PAY THE POSTAGE
Fill in coupon. Then clip this postage-paid label. Just tape or paste label to the front of any envelope.
No further postage or addressing is needed.

ZIP CODE

I
BUSINESS    REPLY MAIL

i FIRST CLASS PERMIT No. 1891, ROCKFORD, ILLINOIS I
by If Mailed in the

Addressee United States
LLOYD Hearing Aid Corporation

905 Ninth Street
I P.O. Box 1645 ,-----
| DEPT. TE Rockford, III. 61110 -.-----’-’-’-
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Orlinda: One Small Town
with Lots of Big Ideas

By John Stanford

No one, anywhere, has more reason for
justifiable civic pride than residents who
help pull their communities up by their
own economic bootstraps.

Leaders and other interested residents
of Orlinda, Tennessee are an excellent
example. They have been too busy
working for the betterment of their com-
munity to hear the often erratic voices of
doom predict a dire future for small
towns the size of Orlinda.

Orlinda is small with a population of
some 400 people and being incorporated,
which it is, doesn’t necessarily change
population. But people with good ideas
and initiative DO change things and
some good examples of that are taking
place in Orlinda ever so steadily.

Orlinda is located in one of the finest
farming areas in Tennessee. This rural
town is located seven miles west of 1-65
on State Route 52 and Highway 49,
approximately 12 miles from Spring-
field, in Robertson County. Although
Orlinda has been incorporated since
1966, residents think and talk about Or-

Orlinda’s executives line up on the steps of
the Town Hall. From left to right are
Alderman J.W. Sanders, Mayor Lawrence
Groves, Alderman James Drake and City
Manager James Price.

Proud of their nearly completed new Bank
of Orlinda are Directors (front row, left to
right) D.E. West, Jack Anderson and
Harry McNeely and (back row, same
order) J.C. Cummings, Charles D. Clayton
and J.E. Byrum.

linda as being the Orlinda Community,
which includes the town proper and sur-
rounding area.

Soon after Orlinda was incorporated
with Cecil Jones as its first Mayor, two
main projects were completed with the
paving of city streets and the procure-
ment of a City Hall which is a small for-
mer telephone building. Orlinda oper-

Water Superintendent Paul Webb, left,
points out to Billy Brooks, Area Develop-
ment Director for Cumberland Electric
Membership Corporation, some of the im-
provements which have been made in the
local water system which have given
Orlinda an Approved rating from the State
of Tennessee.

ates under a system which includes a
Mayor (now Lawrence Groves), two
Aldermen (James Drake and J.W.
Sanders), and a City Manager (James
Price, who has served since
incorporation).

During the past twelve months,
Orlinda has completed a new street light
system and has upgraded its old water
system to the point of official approval
by the State of Tennessee. Paul Webb is
in charge of the water system.

There are several small businesses in
Orlinda, including two small industries
-- the Orlinda Milling Company and
the Mainstream Boat Company. The
Orlinda Bank, which has long been an
economic mainstay to the area, is just
completing a new, modern building into
which it will soon move.

The Orlinda Men’s Club is another
group that has furnished outstanding
leadership for this community. It is
made up of concerned community
leaders in the area who are on the°(
lookout for new and worthy projects.

The Orlinda area in general has
historically leaned heavily on
agriculture. To a point this has been all
right, but the point has arrived when
community leaders now know only too
well that the present and future well-
being of Orlinda depends in large part
on a balanced economy, and steps have
been and are being taken in that
direction. Location of at least one new,
fairly sizeable industry in Orlinda "right
away" became an immediate aim of
community leaders, especially one
which would employ local women, some
of whom already were commuting to
other areas to find employment.

One such industrial prospect was soon
found, but with one outstanding
provision: it had to have a building to
move into.

Leaders met to ponder this problem
and to find a solution. The answer: each
of a sizeable number of men each put up
a substantial sum of money to buy an
industrial site and build an air-
conditioned metal building. In only a
few months from the time this projec
was discussed this prospective industry
the Volunteer Manufacturing Company,
was in production employing 75 people.
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Some of the interested parties to the location of the Volunteer Manufacturing Company in
Orlinda line up outside the plant building, which was constructed by funds raised by
local citizens. From left to right are Charles Clayton (Industrial Board), Kendall Simons
(Plant Manager), Abe Dansby (company co-owner), J.E. Byrum (Industrial Board),
James Price (City Manager) and Cecil Jones (Industrial Board).

Already, Volunteer Manufacturing
Company is in need of another building

f*o expand its operation in Orlinda which
~ turn, will call for the employment of

~hocal people.
Very recently, Orlinda bought a used

fire engine and a lot on which to build a
fire hall.

A partner-in-progress with Orlinda
and other towns, communities and in-
terested groups wishing to utilize its
rural development services has been the
Cumberland Electric Membership
Corporation, Clarksville. Co-op
Manager John Dolinger, who is also the

Tennessee Director on the Board of
Directors of the National Rural Electric
Cooperative Association, is an active
subscriber to the belief that the

~endall Simons, right, points out to City
~:anager James Price some of the finer
~oints of industrial clothing manufactur-
ing. Seated at the machine is Mrs. Simons.

A common sight around Orlinda are
Cumberland Electric Membership Cor-
poration linemen and service trucks. The
co-op has electrically served the Orlinda
area for more than a third of a century.

provision of electricity by his
cooperative is only one of a number of
things that his rural electric system
should do in the highly important field
of rural development. Among other
actions to this end, Dolinger placed a
full-time employee, Billy Brooks, on the
CEMC staff as Area Development
Director for the cooperative. Since that
appointment the residents, along with
those of a number of other towns and
communities in CEMC’s 5-county
service area, have witnessed both the
direct and indirect efforts of Brooks and
the cooperative in solid accomplish-
ments in behalf of town, community and
rural development.

While this brief story about small,
aggressive Orlinda is, hopefully,
inspiring, it is not necessarily unique.
There are many such stories in
Tennessee and throughout the nation
that show what can be done when
dedicated people and organizations
work together -- cooperate -- in a com-
mon cause.

That, after all is said and done, is still
a big part of what the American way of
life is all about.

$80.00 pa,d for one of these pennies:
I (1958, 1955DD, 1960). Doyou knowwhich I

one? Did you spend this coin today?          I
Many older coins will br,ng you over

$1,000.00. Mrs. F. S. Gill of Chicago just sold I
her coins for $7,800.00. Our ~ltustrated
new 1973 Coin Guidebook shows how much I
America’s largest co~n dealer guarantees toI

~1 pay for hundreds of coms.                  IiOrder your Coin Guidebook immediately,
so you can learn how to spot rare coins. Keep
your coins until ,t arr*ves with ma, hng instruc- I
boris. Send $1.25 to Coin Values
42290TN. , Atlanta. Georgia 30311. Sates-I

faction or refund.

ARTHRITIS
True Life Story

Paol McCoy was an arthritic during his lifetime.
This condition also struck his lwo sisters and his
son. They tried so many things. Then one day a
friend in ph:lrmacal circles told him about a won-
derful medicine. He was so grateful he wanted tl~
tell everyone about Norkon. the wonderful medi-
cine for temporary relief in casing the minor l~ains
and aches of arthritis and rheumatism.

Wrile for his remarkable experience find how
thousands ,)f others are now praising Norkori. too.
II’S free, costs nothing and yol~ may win so ~ltlCh.
,NO obligation ~lt :ill. Send name find address to:
NORKON, Dept. I102        101 Park Ave. NY 10017
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An all-important question to cooperative rural electrification:

What The Legislative
Branch of the Federal

Government Lendeth, Can
and will the Executive

Branch Taketh Away?
By John Stanford

Friday, December 29, 1972 was
somewhat less than a typical day in
Washington, D. C. It was four days after
Christmas and three days before New
Year’s Day, an interval during which a
number of Federal employees take a few
days or the remainder of their vacations.
Congress was in adjournment. All was
relatively quiet . . . UNTIL, the White
House, through the U. S. Department of
Agriculture, dropped a totally
unexpected, totally un-hinted, highly
destructive announcement bombshell to
the effect that effective in only three
more days (actually immediately since
the next three days included a week-end
and New Year’s Day) the REA electric
and telephone 2-percent direct loan
programs were being converted to in-
sured and guaranteed loan programs at
somewhat higher interest rates --
probably a minimum of 5-percent and
higher, possibly three to four times as
much as the nation’s electric co-ops
have been paying since the Pace Act
passed by Congress became effective in
1944.

The official announcement from the
Department of Agriculture almost
sounded routine and harmless but
among electric co-op managers, direc-
tots and other leaders throughout the
nation it immediately aroused concern,
apprehension, fear and doubts
concerning survival of many local rural
electric co-op systems.

Here is the announcement from the
Department of Agriculture:

WASHINGTON, Dec. 29- The U. S.
Department of Agriculture announced
today that the REA electric and
telephone 2 percent direct loan
programs are being converted to insured
and guaranteed loan programs at
somewhat higher interest rates effective
Jan. I, 1973. This action was made
possible by the enactment of the Rural
Development Act of 1972 in which the
Congress provided very broad
authorities to make guaranteed and in-
sured loans to finance all types of
community development programs.

This change is a part of the effort to
hold 1973 Federal budget outlays to $250
billion and keep the outstanding public
debt within the statutory limit of $465
billion through June 30, 1973. It will
eliminate direct Federal loans and
substitute credit from private sources at
interest rates that are more in line with
the cost of money on today’s market.
Insured and guaranteed loans will
reduce the impact on the Federal budget
and the public debt and are designed to
facilitate more rapid growth in the
credit programs being provided by the
National Rural Utilities Cooperative
Finance Corporation, the Rural
Telephone Bank and other private
lenders.

Beginning on Jan. l, 1973, all REA
loans will be made as guaranteed and
insured loans under the authority of
Section 104 of the Rural Development

Agriculture Secretary Butz... his Depart-
ment made announcement

Act of 1972 (Section 306(a)(I) of the
Consolidated Farm and Home
Development Act). In order to meet
more fully the needs of REA borrowers,
an additional $200 million in loan
authority will be made available over
and above current allocations. This will
provide a total loan authority of $618
million for rural electric loans and $145
million for rural telephone loans in fiscal
year 1973. These funds are in additicn to
those loans available to REA borrowers
from private sources, including CFC.

Loans to electric and telephone
cooperatives will be made on an insured
basis at 5 percent interest (guaranteed
loans will also be available to electric.
cooperatives where private capital
available on advantageous terms).
Loans to commercial power companies
and commercial telephone companies

TENNESSEE MAGAZINE
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will be guaranteed at market rates of
interest.

Many details of this transition from
the authorities of the Rural

~Dolectrification Act of 1936, as amended,
the authorities of the Rural

evelopment Act will require time to
work out. Borrowers and other
interested parties will be advised of the
necessary changes in loan requirements
and loan processing as rapidly as
possible. Every effort will be made to
expedite these new programs in order to
meet the expanding needs of REA
borrowers.

Among the first to hear the c~mplete-
ly unexpected announcement, by
telephone, was the National Rural Elec-
tric Cooperative Association in
Washington. At 4:00 P.M. on the same
day, December 29, Robert D. Partridge,
the Executive Vice President and
General Manager of this National
organization representing approximate-
ly 1,000 rural electric co-ops throughout
the nation, issued the following
statement to the various news media:
The Administration’s announcement
that it is impounding all unobligated
REA loan funds and discontinuing the
REA loan program comes as a shock and
keen disappointment to NRECA.

~th:reover,have other alternativewe no

n to fight such a drastic decision with
all the resources at our command.
Although we reach this conclusion with
reluctance, we have no other reasonable
choice. Left standing as announced, this
new Administration policy will wipe out
many of the more than 1,000 rural
electric systems in America and
threaten the welfare of the millions of
consumers that depend on them for
electric service.

The Rural Electrification Administra-
tion was created 36 years ago to fill the
critical electric power void that existed
throughout rural America.

Not only has the program enabled rural
residents to become first class citizens
and contributed mightily to our food
production capabilities, but the REA
program has become a showcase of
success that is the envy of the world.

While rural electric cooperatives and
power districts have been moving as
rapidly as possible to develop
supplemental private financing to meet
art of their needs, few if any rural
lectric systems would exist today if it
ere not for the long-term, low-cost

interest loan program provided by REA.

NRECA Manager Partridge ". . . no
alternative than to fight"

Moreover, it will bring utter chaos to the
entire rural electric financing picture if
the Administration is to pull the rug
from under the REA loan program at
this time -- especially with capital
needs doubling every seven years.

We submit that if America is going to
rebuild and revitalize its rural areas -- if
it is going to eradicate the poverty and
decay now impeding rural economic
growth -- it must have a healthy
ongoing rural power supply system
represented by the rural electric
systems.

The decision to, in effect, abolish the
REA loan program as we have known it
is a severe blow to rural America.

We hope the Administration will
reconsider this drastic and precipitous
decision.

On the following day, December 30,
NRECA General Manager Partridge
sent the following message to President
Richard Nixon:

The President
The White House
Washington, D. C.

Dear Mr. President:

We urgently request that you promptly
rescind yesterday’s announcement by
the Department of Agriculture
concerning the discontinuance of the
REA direct loans program.

We submit that this action is in direct
contradiction to the repeatedly stated
intent of the Congress and of your
Administration to continue the loan
program, not only as a means of assuring
rural electric service in rural areas but as
an additional vital tool in revitalizing

President Nixon... he’s getting messages
these areas.
Not only has Congress continued to give
increasing support to REA loan fund
authorizations -- in each of the last
three fiscal years it has increased this
authorization without a dissenting voice
-- but it has over the years refused to
change the terms and conditions under
which these loans have been made since
the passage of the Pace Act in 1944.
Under this Act, in return for low-
interest, long-term loans, the nation’s
rural electric systems agreed to provide
coverage for all in their service areas.
Unilateral repudiation of this covenant
by the U. S. Government will seriously
jeopardize or destroy the operations of
many rural electric systems.
Rural electric systems have, of their own
volition, developed a workable, long-
range plan for bringing non-Government
capital into the program. The heart of
this program is the present REA two-
percent loan program, which combined
with higher-cost money allows the
increased costs to be absorbed on an
orderly basis and does not immediately
threaten massive increases in rates.
Under this growing supplemental
program, as was noted by Secretary
Butz in his Fiscal 1972 report, nearly
half of the capital needs of REA
borrowers was met from sources other
than REA. An increasingly higher
proportion of private funds is an-
ticipated in future years. To now
suddenly require that they obtain all of
their capital at sharply higher rates
threatens this carefully worked out
supplemental financing program and
promises chaos and disaster for most of
the more than 1,000 rural electrics.

(Continued on Next Page)
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Lending Changes
(Continued from page 9)

The Rural Development Act, under
which it is now proposed that rural elec-
tric guaranteed and insured loans be
made, was not intended by Congress to
be a replacement for the REA loan
program. Meeting the needs of the rural
electrics through this program will not
only create hardships for these systems
but would also create a situation where
needed capital under the insured and
guaranteed loan programs would be
drained away from other vital rural
development projects.
In summary, we consider the elimina-
tion of REA loans and the substitution
of insured and guaranteed loans under
the Rural Development Act to be
disastrous in terms of the viability of our
rural electric systems and an illegal
application of present laws by the
Department of Agriculture.

Again, we ask that you immediately
rescind the announcement.

Sincerely yours,

Robert D. Partridge
Executive Vice President

On the same day, December 30,
Manager Partridge dispatched the
following urgent message to all rural
electric systems in the nation:

Late yesterday afternoon, the
Administration announced that the
REA electric and telephone direct loan
programs are being terminated January
I, 1973. All future rural electric and
telephone loans will be made on an
insured or guaranteed basis, with the
insured loans carrying an interest rate of
5 percent.

NRECA was not consulted or in-
formed in advance by the Administra-
tion that such a drastic change in the
rural electric program was about to be
made. The only official word we got was
the USDA announcement yesterday, a
copy of which is enclosed.

The Administration’s action amounts
to a repeal of the Rural Electrification
Act by Executive Action. If permitted to
stand, it will accomplish by fiat what
our enemies have tried to do for years --
namely, destroy the REA low interest
loan program and, with it, many of our
rural electric systems. Those which
survive will be forced to increase retail
rates to their member-consumers in
order to handle this large and sudden
dose of high cost capital.

We cannot -- and will not-- accept

this Administration decision. As I
pointed out in a statement to the news
media (copy enclosed), we have no
alternative but to fight to reverse this
decision. I believe this is a fight we can
win, but only if we all work together and
use every resource at our command.

On the plus side, we have many
Members of Congress who have shown
their support for the REA program
through their affirmative votes on an-
nual appropriations for REA loans. In
addition, the Congress has become
increasingly concerned and resentful
over the accelerating trend of the
Executive Branch to usurp the powers of
the Legislative Branch. The
Administration’s decision to terminate
the REA direct loan program is a
flagrant example of the Administration
flouting the will of the Congress.

It also represents a breach of faith by
the Federal government. As you know,
the REA 2 percent interest rate,
established by Congress in the Pace Act
of 1944, made it possible for rural
electrics to provide area coverage in
their service territories. In effect, rural
electrics promised to serve everybody in
their territory, whether the service was
financially feasible or not, in exchange
for loans at 2 percent interest.

On the minus side, time is against us.
The longer this Administrative decision
is allowed to stand, the more difficult it
will be to reverse it.

NRECA has launched a crash
program on the Washington scene to
restore REA and the direct loans
program. I have sent a strongly worded
protest to President Nixon, asking him
to rescind yesterday’s action. We have
already contacted many key Democratic
and Republican Congressional leaders to
enlist their support and map strategy to
save the rural electric program, and
additional Congressional contacts will
be made as rapidly as possible. I have
also strongly requested an early meeting
with Secretary of Agriculture Earl Butz.

Your help is urgently needed on
several fronts.

I. Please call, wire to write to your
Senators and Representative as soon as
possible to enlist their aid in the battle
to save the REA direct loans program.

2. Contact your county and state
Democratic and Republican political
leaders about this threat to survival of
the rural electric systems and the
adverse effect this will have on rural
people. Request their assistance in
reversing the Administration’s decision
on REA.

TECA President Milton ’% . . could well
mean disaster"

3. Inform your membership as quickly
as possible about this threat to their
rural electric system and to the
adequate and reasonably-priced electric
service they now enjoy, and ask them to
write to their Congressmen immediately
in opposition to the abolishment of the
REA 2 percent loan program.

Your help is greatly appreciated. I
know you have many unanswered
questions about the immediate effect of
the Administration’s decision, and so
have we. For example, we understand
that USDA is only now beginning to set
up the administrative machinery for
implementing the Rural Development
Act, and it is unlikely that the
restructured agency will be ready to
carry out its new rural development
function until mid-summer. Meanwhile,
it will be expected to take on the rural
electric lending program immediately.

We will keep you informed of~
developments in this area just as fast as
we are able to get firm facts from USDA.

In Tennessee, as in many states
throughout the nation, programs of ac-
tion were not long in being formulated.
Tennessee Electric Cooperative
Association Executive Manager J.C.
Hundley assembled in Nashville an ac-
tion group from all three Grand
Divisions of the state for a one-day
meeting which finalized plans for
additional work with news media,
Tennessee’s Congressional delegation
and a national rally to be held in
Washington, D.C. in late January.

Soon after the meeting of this action
group, Tennessee Electric Cooperative
Association President James Milton,
Manager of Gibson County Electric
Membership Corporation, Trenton,
issued the following statement to all
members of Tennessee’s Congressional
Delegation:

The Administration’s announcement
that it is impounding all unobligated
REA loan funds and discontinuing the
REA loan program comes as a shock
from which we have not yet recovered.,If~
permitted to stand, the arbitrary a
secretive action of the Office of

(Continued on Page 25)
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FACTS ABOUT COOPERATIVE
RURAL ELECTRIFICATION
¯ "Rural electrics" or "REC’s" are the terms

most often applied to America’s nearly 1,000
rural electric co-ops. While a few of these sys-
tems are organized as public entities, the vast
majority are consumer cooperatives, incorpor-
ated under the laws of the states in which they
operate. A consumer cooperative is an enterprise
which is owned and controlled by the people it
serves.
¯ These systems are financed largely by loans

from the Rural Electrification Administration
(REA), an agency of the U.S. Department of Ag-
riculture. REA loans are repaid, with interest,
on a fixed schedule over a maximum period of 35
years.

¯ An executive order issued by President
Franklin D. Roosevelt in 1935 created REA. The
Rural Electrification Act, which continued REA,
was sponsored by Senator George Norris (Repub-
lican, Nebraska) and Representative Sam Ray-
burn (Democrat, Texas) and was passed by
Congress in May, 1936.
¯ Before REA loans were available, only 10

percent of America’s rural areas had central sta-
tion electric service. Today, that figure is over
98 percent.
¯ Rural electric co-ops serve 7.1 million farms,

homes, schools, and other rural establishments
in 46 states, Puerto Rico, and the Virgin Islands
--more than 25 million people in 2,578 of the
3,072 counties in the U.S.
¯ Between 1961 and 1971 the average monthly

kilowatt-hour consumption per farm and resi-
dential consumer on rural electric lines rose from
375 to about 730. The average retail rate on these
rural lines was lowered from 2.44 cents to just
under 2 cents per kilowatt-hour during the same
10-year period.
¯ Rural electric co-ops own and maintain 46

percent of the electric distribution lines in the
United States but they own only a little over one
percent of the nation’s generating capacity.
¯ Rural electric co-ops are pledged to serve all

within their areas. They average 3.7 consumers
and $696 annual revenue per mile of line -- while
most commercial utilities average ~ten times as
many consumers and $10,499 annual revenue per
mile of line.

¯ In view of this low revenue and other handi-
caps in providing rural service, the REA interest
rate was set by Congress at two percent. Com-
mercial power companies, as well as Coopera-
tives, are eligible to borrow money from REA at
the same rate if they will meet the same require-
ments -- that is, use the money to electrify rural
areas and agree to serve all persons living in the
service territory.

¯ The REA has advanced more than $7 billion
in loan funds to rural electric co-ops. These
co-ops have paid back to the Government $3.8
billion on their loans. This includes $2.2 billion
repaid on principal as due, $301 million of prin-
cipal paid shead of schedule, and $1.3~billion in
interest.
¯ Because electric co-ops need more capital

than the government is providing in REA loan
funds, they have organized their own private
financing institution. This is the National Rural
Utilities Cooperative Finance Corporation
(CFC), which can borrow in the commercial
money market to furnish supplemental financing
so that the rural electrics can meet their service
~esponsibilities in the areas where they provide
electricity. The first loans were made in Febru-
ary of 1971, and by the close of its second fiscal
year, on June 30, 1972, CFC had approved 520
loans in the total amount of more than $149 mil-
lion.
¯ Electric cooperatives paid well over $60 mil-

lion in state and local taxes during 1971. They do
not pay federal or state income taxes because
they operate on a non-profit basis. Any money
collected over and above what is necessary to
carry on the cooperative’s business is returned to
the consumer as "patronage refunds" or "capital
credits."
¯ Altogether the rural electric co-ops employ

close to 40,000 people to provide service to their
members
¯ To help develop more fully the vast potential

of rural America, the people of rural electric co-
ops are often the leaders in rural community de:
velopment. In the past 11 years, REA borrowers
have helped start and expand more than 5,600
new business and industrial enterprises in the
areas they serve, creating some 380,000 new jobs.
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Presenting Jana Lee McDaniel:
"Miss Tennessee Electric Co-ops"

By John Stanford

If an event which took place in
Nashville last October 17 had been a
foot race, pretty Jana Lee McDaniel of
Route 2, Friendship, Tennessee would
have been a virtual certainty to finish
dead last.

At that time and place, Jana Lee’s
right leg was completely enclosed in a
cast, on the mend from an injury
sustained while performing some cheer-
leader antics at Lambuth College in
Jackson, Tennessee, where she is a
Freshman student.

Fortunately for Jana Lee, however,
the event on that memorable October
evening was .the "Miss Tennessee
Electric Co-ops" Beauty Contest and
with face, personality and figure --
rather than speed afoot -- the prime
bases for judgment, Jana Lee walked --
or hobbled -- off with the winner’s
crown.

Winning contests, beauty or other-
wise, is nothing new for this 18-year-old
daughter of Mr. and Mrs. Bobby Lee
McDaniel of Route 2, Friendship,
Tennessee. Even before the "Miss
Tennessee Electric Co-op" contest she
had qualified for next summer’s "Miss
Tennessee" preliminaries of the "Miss
America" contest by winning the title of

"Miss Bells." She was "Miss Friendship
1971," "Ideal Miss of Jackson 1971,"
"Miss Friendship High School 1972"
(this by election of the entire student
body), "Queen of Dyer County
Hairdressers 1972," and still holds the
honorary title of "Miss Goodwill
Ambassador of Friendship."

Jana Lee is among the most musically
talented of all the 14 young ladies who
have been crowned "Miss Tennessee
Electric Co-ops" since the Statewide
Contest was begun in 1959. An
outstanding singer, she appeared on the
Ted Mack Amateur Hour in 1970, won
the Cotton Carnival Talent Show in
1971, was a finalist in the Mid South
Fair Talent Contest in 1971, and was
Second Sweepstakes winner of the Mid
South Fair in 1972.

In high school, Jana Lee was a
member of the Beta Club, Editor of the
Annual, a member of Future Home-
makers of America and attended
Volunteer Girls’ State while a 4-H Club
All Star.

And Jana Lee doesn’t neglect the
spiritual side of her busy life. A member
of the Elizabeth United Methodist
church, she sings in the choir when
home from college and has served as
secretary of the Sunday School

It was this winning smile which Jana Lee McDaniel (third from left) displayed at the
"Miss Tennessee Electric Co-ops" Beauty Contest last October which helped to enable
her to be chosen the queen from among this group of outstanding young ladies from
throughout the state.
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department, assistant pianist and Presi-
dent of the Methodist Youth Fellowship.

In addition to singing, Jana Lee
enjoys such hobbies as sewing, swim-
[ning, showing Angus cattle and judging
~ivestock. For a vocation, however, she
would like to be a professional enter-
tainer because, as she admits, "I like the
stage."

Standing 5’-4", Jana Lee weighs 110
pounds, has brown hair and smiling
green eyes. Her statistics are 36-25-36.

Jana Lee can point to a couple more of
her many accomplishments in becoming
the current beauty queen of Tennessee’s
electric co-ops. First, she was the first
young lady to win the title of "Miss
Forked Deer Electric Co-op", which
held its first-ever local beauty contest in
August of last year. Second, she gave
this West Tennessee electric co-op a
championship in its very first try at the
State Contest.

As "Miss Tennessee Electric Co-ops",
Jana Lee will compete in the "Miss
Rural Electrification USA" national
contest in Dallas, Texas on the last day
of this month.

As charming and as. tough a
competitor as you’ll eve2 likely meet, it’s
a safe bet that delightful, personable,
pretty Jana Lee McDaniel, with the leg
bast long since gone, will be ready,
~willing and able to give everyone a "run
for their money" which, in the National
Contest amounts to a $2,500 first prize.

And Tennesseans everywhere who
believe in and support such worthwhile
youth actiVities as the local, State and
National Electric Co-op Beauty
Contests hope that this fine, attractive
young lady will do just that.

tiller you’ve been using has its i’evolvfng
blades in FRONT and NO power to the wkeels
(See ’TORTURE!’ above left), you won’t ever be
happy with it again once you try the TROY-BILT®

~Roto Tiller-Power Composter which has its re-
volving blades in the REAR and POWER DRIVEN
WHEELS -- and is SO EAST to use you guide tt
with just ONE HAND] (See ’JOY’ above right).

~You do NOT have to walk behind it, leaving foot-
prints! It does NOT shake you half to death! It
leaves NO wheelmarks! There’s NO unbearable
tangling! The TROY-BILT® is now in its 11th

l great year. SO if you want tilling to be a JOY
instead of TORTURE from now on, please clip
this ad now and send today for the whole story
of this wonderfully different and better design

l in tillers! We’ll send complete details, including
prices "and OFF-SEASON SAVINGS now in effect
for a limited time] Just ask for ¯FREE BOOKLET.

TROY-~I.T~ Ruto Tiller-Power Composters

LOopt,2612 |102rid St. & Ninth Ave., Troy, N.Y. 12180 J

A House Is Not A
Home Without People

That’s Where You Come In!

We Have the
HOUSES ---
All Sizes, Shapes, Costs

As low as

$6,995oo
built on your lot

featuring

Forced Air Heat
& Air Conditioning

Top Notch Construction -- Easy Financing -- Carport Optional
MAIL TODAY! Cut out entire business reply envelope. Fill in coupon-envelope.

fold, seal (tape or paste). No postage necessary, or call collect 824-6534

Rural route or street address
¯ ~ . POST OFFICE STATE

~ :’i; YOUR COMMUNITY PHONE
If you would like a Jones Home Representative to call on you, check

P, O. BOX #1, Hendersonville, here [] and attach directions.Tenn, 37075. Please send me
complete information on all [] I own a lot [] I can get a lot
Jones Homes, with no
obligation. [] Please send floor plan and prices on atl Jones Homes    TM2-73

DO NOT CUT HERE...JUST FOLD OVER, SEAL AND MAIL THIS REPLY ENVELOPE... NO STAMP NECESSARY

No postage stamp necessary if mailed in the United States

BUSINESS REPLY MAIL

POSTAGE WILL BE PAID BY

JONES LUMBER CO. INC.
P. O. Box ~ 1

HENDERSONVILLE, TENN. 37075

RING Ofyour choice or CASH ]or selling only 6 boxes o)~
nationally famous ROSEBUD SALVE, 6 boxes THOLENE
Menthol Salve, or 6 bottles o/VIVIAN PERFUME at 75~
each. Co. estb. 1895.
ROSEBUD PERFUME CO. Box 4 Woodsboro, Md. 21798
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Angela Kelley, Age 10
P. O. Box 92
Oakland, Tennessee 38060
Chickasaw Electric Cooperative

Deborah Miller, Age 15
R.C. Route
Jamestown, Tenn. 38556
Volunteer Electric Cooperative

Freda Jones
Jacks Creek, Tenn. 38347
Pickwick Electric Cooperative

Terry Crisp, Age 13
Greenback, Tenn. 37742
Fort Loudoun Electric Cooperative
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What was George Washington
really like?

Although any schoolboy can tell
you with authority the impressive
exploits and achievements of the
"Father of Our Country"- as Gen-
eral, Statesman and President-
many facts about Washington, the
man are little known.

Did you know, for example, that in
addition to his more obvious military
and diplomatic skills, Washington
was also an excellent businessman
and accountant, an inventor, a scien-
tific planter, a designer, a magnani-
mous host and- according to Thomas
Jefferson-"the best horseman of his
age?" It’s a fact!

Although he left school at the age
of 13, and never had any systematic
schooling after that, Washington was,
in a sense, a perpetual student of life,
always striving to learn additional
skills and cultivate new interests.

His unique abilities as a farmer,
trader and land investor were legend
in his own time. He constantly ex-
changed letters with agricultural
experimenters at home and in Eng-
land and imported plants, shrubs and
trees from all over the world. Today
at Mount Vernon there are at least
57 trees still standing which were
set out by him.

He experimented with clover, rye,
timothy and alfalfa to enrich the soil,
as early as 1760. He was the first in
the country to plant pecan trees. He
was one of the few who tried crop rota-
tion at a time when plenty of new land
was available. And still he found the
time to tinker with several inventions
to make planting, harvesting and
processing easier on the plantation.
The results? The flour, for one, pro-
duced at Mount Vernon was so un-
usual for its purity and excellence

LITTLE KNOWN FACTS ABOUT
GEORGE WASHINGTON

that it was known all over the Ameri-
cas and Europe.

As businessman and accountant,
Washington was also tireless; in an
age when it was necessary to do all
correspondence in longhand, he wrote
more than 18,000 letters!

Washington also excelled in the
field of architecture. This came in
quite handy after his return from the
Revolutionary War, as he developed
a strong desire to enlarge and beaut-
ify his estate, Mount Vernon-due in
part, from seeing beautiful homes
elsewhere and being in contact with
cultured people on both sides of the
Atlantic. Indeed, many architects
after the war consulted Washington-
whose eminence in design, and build-
ing craft is said to have given him
much prominence in his day. He drew
up plans and specifications with his
own hand and almost single-handedly
converted his small house of eight
rooms into the highly celebrated and
beautiful mansion we know today-
with two floors, an attic, an immense
cellar and the magnificent portico
overlooking the Potomac.

Although he has often been de-
picted by historians as a cold, formal
man, Washingtm, was actually con-
genial and fun-loving with friends
and family-shown time and time
again by his great hospitality and
magnanimous reputation. The Gen-
eral himself called his mansion "a

well resorted tavern" because of the
steady flow of guests he and his wife
found themselves entertaining as the
official hosts of the young nation.

He loved dancing, parties, the thea-
ter and guests-particularly if they
were of unusual interest. He is said to
have possessed a hot temper, held
tightly in check-which he seldom
lost, and then only for good cause.

He helped family and friends with
gifts and loans, asking only that they
not reveal the donor. Admired by all
for his great achievements, he could
be extremely modest, diffident and
almost bashful at times. When he en-
tered the Virginia House of Burgesses,
for example, after winning major
battles in the French and Indian War,
he is said to have blushed crimson at
the warm welcome he received.

George Washington was in every
respect an American.

Most of his early years were spent
in the backwoods. He was a farmer, a
man who worked with his hands. He
gave his young manhood to the Indian
Wars, his maturity to the Revolution,
his ripe and mellow years to the
Presidency.

He was the first person to fire a shot
in the French and Indian War, the
first American General, the first Pres-
ident of the U. S., and also... "first
in peace, first in war, first in the hearts
of his countrymen."

February, 1973



An Electric Water System
is Dirt’s Worst Enemy

An Electric Water System makes child’s play of so
many household chores because water is dirt’s worse
enemy. When you have an Electric Water System...
with an Electric Water Heater . . . there is always
plenty of handy water to make dishwashing, laundry
and so many other jobs go faster and easier.

An Electric Water System cab help you earn more
money, too. Research proves that livestock and poultry
produce better where there is adequate water always
available. Running water can also help you up-grade
your dairy so you’ll earn more on every hundred-weight.

Yet an Electric Water System costs only pennies a
day . . . a big bargain in better living, the low-cost
rural electric way.
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Basements are for living, too
~asements are no longer just for

storing junk. They are tor living. But
otten basements are cold and dank.
They don’t have to be, thanks to re-
search by the electric industry into how
to comfortably heat a basement.

Homeowners who have heated their
basements with electric heat say the
basements are now fully comfortable
and that operating costs averaged less
than half of the cost of heating living
space above ground.

As one homeowner says: "The whole
basement is warm and pleasant, just
like being upstairs."

And another comments: "We’re using
the basement a great deal more since
we’ve had electric heat in it. It seems
to double the size of the house."

Here are the recommended types of
equipment for your basement project:

Baseboard: Electric baseboard heat-
ing generally is considered to be the
most attractive type and will function
just as well in a basement as it does
in above-grade rooms.

Wall Heaters: Wall heaters of the
downflow, forced-air type have the ad-
vantage of possessing a lot of capacity
(up to 5 kilowatts) in a small, easily
installed package. Wall heaters give
quick pick-up of heat, an advantage for
basements where the thermostat may
be set down when the basement is not
in use.

Electric Fireplace: Here’s a piece of
equii~ment which is often not consider-
ed, but which can not only provide at-
tractiveness and pleasure to your base-
ment living but can also provide heat.

An electric fireplace combines a de-
corative touch with the functioning of
a forced-air wall heater.

The types of electric equipment gen-
erally most suitable for basement use
are those that heat the air in a room
by forced-air movement or natural con-
vection.

So whether you’d like to convert your
basement to a recreation room or other
living or working area, you should con-
sider electric heat.

Electric heat makes the difference
between just living and really living.
But before you step up to the good life,
be sure and check with your electric
cooperative. They’ll help you get all
the benefits available with this modern
form of heating.

LOOK UP! LOOK AROUND!

Do not move farm machinery
which, due to its height, may come
in contact with any electric power
line. Extending grain augers, front
end loaders, etc., should be han-
dled carefully around power lines.
Take the time to think of safety.

It’s A Long Way From The Farm
(or is it?)

nnmnn

There are almost as many city people working in agriculture
as there are in rural areas. They are a part of the mammoth
agri-marketing industry that provides the goods and services
needed by today’s farmers.

Opportunity is unlimited in agri-marketing for the young man
or woman witha farm background and a college degree.
Scientists, marketing specialists, journalists, economists,
engineers, accountants, crop or livestock specialists.., all
are needed in the fast growing field of agri-marketing.

So, if you have a farm background, and are planning your
future, stay with agriculture.

Write to your State Land Grant College Admissions Office,
or Agricultural Communications Department for more infor-
mation.

Consider a Career in Agri-Business
P.O. Box 856,

Highland Park, Illinois 60035
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FOR WANT OF A KNIFE,
A STEER’S PROFIT WAS LOST

When you sold your bull calves this fall did you realize you were
being docked from about $8 to $20 per head?

"You probably didn’t because all feeder calves were bringing good
prices when you compared them with calves marketed in past years,"
says a University of Tennessee beef cattle specialist. "But a recent study
showed that bulls in the 400 to 600 pound range generally being two to
six cents less than steers in the same range."

The study, conducted on six special graded feeder calf sales by Fred
C. Powell, UT Extension livestock specialist, showed that lightweight bulls
(under 300 pounds) brought as much as steers of the same weight.

Castration is best done when the calves are about four to 10 weeks
old, and it should be done during favorable wea.ther conditions.

. What will you decide about the possibility of losing $8 to $20 per
head by not castrating bull calves? Remember, "For the want of a knife,
a steer was lost. For the want of a steer, a price was lost. And for the
want of a price, a profit was lost."

KILL HALF THE FESCUE
STAND TO RENOVATE

"To properly renovate a grass pasture with clovers, you need to have

a 50 percent stand of grass," stated Joe D. Burns, University of
Tennessee agronomist. The clovers will grow in the areas where the grass
has been killed.

For thick stands of fescue you will need to kill one-half of the grass,
says Burns, associate professor with UT’s Agricultural Extension Service.
Disk or use a spring tooth cultivator to rip the sod. It may be best to disk
the sod and then wait a few days and disk again. Fescue is difficult to
kill in winter.

He points out that pastures with thin stands of fescue or orchardgrass
and the thousands of acres of broomsedge-invaded pastures that have
thin stands of fescue do not need very much disking to have the 50
percent stand. For these fields, light disking usually once over the field is
all that is needed. Disk on the contour so that the seed, fertilizer, and
lime will stay in place.

Burns suggests that for bermudagrass pastures, all that is needed for
renovation is shallow disking or scratching of the soil surface.

"Two steps are important to a pasture renovation program," Burns
states. "Step one is to soil test and step two is to have a 50 percent stand
of grass left after disking."

Contact your county Extension office for soil test boxes and the
renovation circular, E.C. 714.

SEED CATALOGS
HELP GARDENER

Send in for those free seed catalogs advertised in farm magazines.
"They’re a source of information for anyone who takes gardening

seriously," says John C. Clark, University of Tennessee horticulturist.
Suppose you want to try a vegetable variety listed in Agricultural

Extension Service Publication 418, but you can’t find a local source of
the seed. If you have a seed catalog you can order directly from the
firm.

"You can also find a description of the variety," continues Clark,
assistant professor. "information such as when it matures, size of fruit,
and height of plant is useful."

If you are a city gardener, you might want to subscribe to a farm
magazine, suggests Clark. it will round out your knowledge of the
farming industry, as well as offer you all those free seed catalogs. And a
seed catalog to a gardener is about the same as a fishing license to a
fisherman: it doesn’t guarantee success, but it helps to have one when
you need it.

LIMESTONE IS
FERTILIZER’S HELPING HAND

Most farmers recognize the importance of fertilizers for high crop
yields, but the need for agricultural limestone is often overlooked,
believes a University of Tennessee agronomist.

"Fertilizers and limestone work hand-in-hand to produce maximum
crop yields," says professor with UT’s Agricultural Extension Service.

Fertilizer materials are usually applied before, at, or just after
planting, Howard says. The soil in turn must supply these nutrients to the
plant during the growing season. And, the soil’s ability to do this is
largely controlled by its pH level (acidity or alkalinity).

"Research has shown that the soil pH level controls the relative
availibility of the individual plant nutrients," Howard adds. ~’Elements
such as aluminum, manganese, and iron, found under extremely acid soil
conditions, react with these nutrients forming compounds that are not
available for plant use."

The agronomist points out that the concentration of these elements
increases as pH decreases (or as the soil becomes more acid). High
concentrations of these elements affect root growth, limiting the plant’s
ability to absorb nutrients and water. But, such soil conditions can be
avoided by applying limestone to adjust the soil pH to between 6.0 and
7.0, the best range for growing most field crops.

Howard says that the need for limestone and the amount to be
applied can be determined by a soil test. Soil pH is one of the
determinations made by the University of Tennessee Soil Testin~
Laboratory.

CONSIDER SOIL TEXTURE
WHEN CHOOSING CROP

How much water can a soil hold? How much of this water is available
to plants? And how much water do different crop plants require for
normal growth and high yield potential?

"The answers to these three questions comprise an important soil-
plant relationship that farmers should consider when they are selecting
what crops to plant on the different soils on their farms," says George J.
Buntley, University of Tennessee agronomist.

Water makes up nearly 8,5 percent of the weight of healthy, growing
plants, Buntley adds. When the soil in which a plant is growing cannot
supply enough water to satisfy the requirement of the plant, the yielding
potential of the plant is sharply reduced.

Soil texture, or the relative amounts of sand, silt and clay in the soil,
strongly influences the quantity of water a given soil can supply to
growing plants, says Buntley, associate professor with the UT
Agricultural Extension Service.

"For example, coarse-textured (sandy) soils average about one-half
inch of water available to plants per foot of soil material," he explains.
"Medium-textured soils average two inches or more of available water
per foot of soil material. Fine-textured soils, or those high in clay,
average approximately one and three-fourths inches of available water
per foot of soil material."

Producers would be wise to consider this factor when selecting specific
crops for specific soils, the agronomist recommends. Full-season crops
like corn, cotton, tobacco and soybeans which have a high water
requirement are more successfully grown on soils having a high water-
supplying capacity. Shorter-season crops, such as the small grains,
require water over a somewhat shorter period of time and usually reacF~
maturity before the mid-summer water stress period begins. Thus smalt~

grains are a good crop choice on soils having lower water-supplying
capacities.
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What do you want...
a home

you can help build ?

Jim Walter builds a better buy !
EVERYBODY likes to save money. Would you like to save money on your
new home? Now you can! You can buy a home that you can help to build...
and save a lot of money. You don’t have to be a carpenter either ~.. just handy
with a few simple tools. Here’s how! Jim Walter will custom build the "better
buy" home of your choice--more than 20 models available--finishing the
exterior in every detail down to the last nail, the shutters, and the final coat
of paint. The inside will be finished to almost ANY stage of completion, de-
pending on how much of the work you want to do for yourself. Of course, the
more you do, the more you’ll save. And to make it even easier on your bill-
fold, the cost of materials can be included in your mortgage.
Here’s something else you should know.., the building materials we use
are especially selected for low maintenance and long life. Heavy duty roof-
ing, aluminum windows and hardboard "wood made better" siding that

BRISTOL, TENN. 37620
P.O. Box 95

Volunteer Pa rkwa~i
Hwy. 19S.&11 E.

Phone 764-7166

CHATTANOOGA, TENN. 37415
P.O. Box 4371

5430 Dayton Blvd.
Phone 877-6474

holds paint years longer than ordinary siding, to mention a few.
O OVER 20 "BETTER BUY" MODELS     ¯ BUILT ON YOUR PROPERTY
Jim Walter offers INSTANT MORTGAGE FINANCING to qualified property
owners.., and, to save you the time and trouble of making your own arrange-
ments, the whole transaction can be handled in one office. Jim Walter cus-
tom builds on your property... Jim Walter provides the mortgage financing
for your home.., you do some orall of the interior work and SAV~E!
Stop by, call or write your local Jim Walter Homes manager today. He’ll
give you complete information and the low cost of building a home on your
property.., and explain more about how much you can save when you do
all or part of the inside work for yourself. It’s your move.., move up to a
"better buy" home by Jim Walter.

~ MORTGAGE FINANCING
to qualified property owners

We offer a     I
complete line of I

SECOND HOME COTTAGES]

NASHVILLE, TENN. 37207
P.O. Box 8440

Northeast Station
3821 Dickerson
Phone 865-1900

JACKSON, TENN. 38302
P.O. Box 315

Hwy. 45 S. (Bemis)
Phone 422-5461

KNOXVILLE, TENN. 37901
P.O. Box 1967

4337 Asheville Hwy.
Phone 546-4640

MEMPHIS, TENN. 38118
P.O. Box 18217

3763 Lamar Avenue
Phone 363-3410

JIM WALTER HOMES
(Moil to neorest office)

I would like to have more
information and the cost of
building on my property. I
understand there would be
no obligation to buy and
that you would give me these
facts free of charge.

NAME

ADDRESS

CITY STATE

Telephone (or neighbors)
If rural route please give directions

I own property in
�ountyj
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Tailor Your
Kitchen To You

By Patsy Myers, Home Economist
Middle Tennessee Electric Membership Corporation

Since the kitchen is really your workroom, Mrs. Homemaker, plan it so it will work
for you. Certainly, homemaker’s needs differ; desires of the family members and
lifestyles of families differ. So, take yourself and your family’s needs into
consideration as you plan your kitchen.

If you are planning a new kitchen, you may have a better chance to make your room
flexible to your needs, but don’t be afraid to tackle a remodeling job in your kitchen.

Perhaps with the prettier appliances on the market, and the availability of new
custom-made cabinets with their beautiful accessories, you might even enjoy the
challenge of planning your workroom yourself.

A good way to start is to collect pictures of features you want to include in your new
or remodeled kitchen. You might even determine your color scheme and get some
decorating ideas from these pictures.

As you make your choices, think of your kitchen as more than a place to cook. At
your house, isn’t it the first room your husband enters as he comes home from work?
Isn’t it the first room your children romp through on coming in from play? Perhaps it
is the first room in which to teach your child responsibility.

Now, as you get down to the serious planning of this room, remember the basic
keynote to your success is efficiency in the preparation and serving of meals, so plan
for an arrangement that will save steps and work.

In the modern kitchen, the main activities are arranged in centers for making the
work easier.

These are: the refrigeration and food preparation center, the dishwasher and clean-
up center and the cooking and serving center. For convenience, each of these centers
has its own work counters, and storage space for supplies and utensils.

The heart of each center is a modern, time-saving electric appliance and since these.
appliances come in pretty colors and all kinds of different styles you may buy or
replace your appliances with colors and styles to suit your taste.

Do spend some time in making your selection of appliances. For the Refrigeration
and Food Preparation Center, there are refrigerator-freezers that are left-handed,
right-handed and side-by-side in styling. And even though it may cost a little more for
maintenance, there is the frost-free style which is so much less trouble to keep.

For the Dishwasher and Clean-Up Center, there is a new appliance which is
becoming very popular for making the job of taking out the garbage more pleasant. It
is called a trash compactor, and its job is to mash or compact bottles, cans, and paper,
so as to be able to take out one small compact bag instead of several large 20-23 gallon
cans or bags of trash. The compactor, which fits under the counter, and is only 15
inches wide, does a tremendous job. The compactor, along with the automatic
dishwasher, and a garbage disposer in the sink, makes the clean-up job much easier.

Mrs. Winston Bowling, 2418 Morgan
Murfreesboro, spent many hours in
planning the arrangement, lighting,
wiring in her kitchen to tailor it to her
specific needs and the lifestyle of her
family. Here we see her at the electric
range. Looking on are her sons (1 ro r)
Timothy, John and Raymond. This is an L-
shaped kitchen with an eating area.

Mrs. Paul Cantrell, Route 2,
Murfreesboro, is shown here in her new
kitchen. Note her undercabinet lighting,
lighting over the sink, her range with the
small oven at the top, with large self~l
cleaning oven under the surface units.~
Mrs. Cantrell’s U-shaped kitchen was
"tailored" to suit her.
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For the Cooking and Serving Center, there are al! kinds of new features of the
Ranges available. Several companies are manufacturing the smooth ceramic cook-
top. Many Range manufacturers are now making a portable microwave oven which
may be added to your conventional electric cooking equipment to make the cooking a
,peedier task.

Many new ideas are being introduced from time to time, like adding the charcoal
grill to the range top. And there are other combinations, such as the conventional
oven and microwave oven all in one, with self-cleaning. The homemaker has many
choices to make, but since this is a long-time investment, she should be sure that
what she chooses suits her needs and her kitchen.

As the three centers are arranged, the distance between the major appliances form a
work pattern triangle. The recommended ~listance limits from the center of each
appliance are:

Ref. to sink . . . 4 to 7 ft.
Sink to Range . . . 4 to 6 ft.
Range to Ref .... 4 to 9 ft.
The sum of the distances (or the sum of the sides to the work triangle) should be 12-

22 feet, preferably 20-22 feet.
Other very important factors to be provided for a good kitchen are:
¯ General room lighting plus undercabinet lighting at the range, sink and work

counters.
¯ Plenty of outlets for use of small appliances.
¯ Heating, air-conditioning and ventilation for comfort, and
¯ Plenty of hot water when and where needed.
All of these factors which enter into making a good kitchen part of a Gold Medallion

Home, or a well-planned all-electric home, may be guided and assisted by your
Electric Power Distributor’s Office. Your Power Distributor has many good helps
available which he can furnish you to make the job of planning for electricity in your
whole house easier. Perhaps your Power Distributor has personnel to help you achieve
the results you want.

In planning a whole house, you may need
lots of assistance. Magazines sometimes
help but for the electric planning you may
receive many ideas you can use from the
four booklets pictured above. Your Power
Distributor can furnish these to you free.

They have most of the details of planning
pictured or discussed, which will be
invaluable aids.

Mrs. James E. Mobley and daughter
Melissa, who live at 407 Estes St. in
Palmer Subdivision, Murfreesboro, are
standing in front of the appliance center to
the left of the refrigerator-freezer. There
are 2 double convenience outlets in this
appliance center, which is lighted and has
double doors to hide appliances when not
in use.

On the lower right of the picture you see
the peninsula in this kitchen which has an
electric grill and surface units under a
double hood.

This blue kitchen is in the Gold
Medallion home which was shown the past
}ummer in the Parade of Homes by
~Iurfreesboro Home Builders Association.

Mrs. Wayne Belt, Ringwald Rd., Route 5,
Murfreesboro, is shown dropping a bottle
in her Trash Compactor. Mrs. Belt’s
Dishwasher and Clean-Up Center includes
a double sink with a garbage disposer, as
well as the dishwasher and trash
compactor.

Mrs. Belt calls this her picturebook
kitchen. She got the idea for the colors
from a picture in a magazine. Her cabinets
are painted medium blue, her appliances
are harvest gold, and the wallpaper
combines the colors very satisfactorily.
She has good natural lighting, as well as
artificial lighting. Notice her well-lighted
planning desk.

Mr. and Mrs. Belt planned the
remodeling of this whole house, with a lit-
tle help from Middle Tennessee Electric.

When a family indicates their interest in
Gold Medallion planning at Middle
Tennessee Electric, we furnish them a
folder which has the above-pictured
materials in it plus many others to give
them ideas they might want to incorporate
in their own plans. Then, we use these in
planning with the family themselves as we
work with them.

We have come to associate the month
of February with the general theme of
Love. From "Apples Of Gold", by Jo
Petty, I copied this excerpt:

"Scientists know only what love does.
Love. properly applied, could virtaully
empty our asylums, our prisons, our
hospitals. Love is the touchstone of
psychiatric treatment. Love can be
fostered, extended, used to subjugate
hate and thus cure diseases. More and
more clearly eveR’ day, out of biology.
anthropology, sociology, history,
economics, psychology, the plain com-
mon sense, the necessa~, mandate of
survival -- that we lot’e our neighbors as
ourseh,es -- is being confirmed and
reaffirmed. Christ gave us only one com-
mandment -- Love...
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For Covington Elementary Schools’ Applied Arts Courses It’s,..

HATS OFF TO THE
"HANDS-ON" PROGRAM

By John Stanford

How can an elementary school child better master the arts of
math and language?

The answer: by taking courses in cooking, sewing, weaving,
office machines, printing, electricity, leather, woodworking,
metals and ceramics.

Whether you do or don’t agree with this theory is a personal
matter but a program now in full execution for all grades from
kindergarten through the eighth grades in Covington,
Tennessee city schools is giving highly convincing proof that
there is a very strong relationship in the learning of math and
language arts and the practical, "on hands" learning of the ten
above-mentioned skills.

The course for the Covington elementary students is
appropriately named Practical Arts and it is one of the pilot
programs of its kind in Tennessee and the United States. Many
more similar programs are almost certain to follow.

The Practical Arts program is for ALL elementary pupils in
Covington and is NOT classified as a vocational subject.

The principal theory of the Practical Arts program is that a
child can better understand what "three tablespoons" or "31/2-
inches" or "double stitching" that he or she reads about in the
classroom mean when they are applied in a practical, "hands-
on" manner in the Practical Arts multi-purpose lab.

The student’s language arts are also improved expression-
wise and vocabulary-wise when asked to explain what he or she
plans to do or has completed doing in the lab session."

The Practical Arts program at Covington is funded by the
State Department of Education, the funds, $65,000 for 1972-73,
going primarily for salaries for a Teacher-Coordinator, Clayton
Haynes, who holds a Masters Degree in Elementary Guidance,
three Practical Arts teachers, a secretary, equipment and
supplies.

At Frazier Elementary School, which contains grades
kindergarten through four, "the Practical Arts activities are
carried on in classrooms under the direction of the classroom
teacher with one of the three teachers from the multi-purpose
lab (at Covington Grammar School) spending one week each
on a rotating basis at that school. Portable workbenches
containing tools, hot plates, electric skillets, portable ovens,
utility carts with utensils and other materials are located at six
sites in the school for class use. Activities in this school vary in
length and are natural outgrowths of projects and skills that an
individual classroom undertakes.

The Coordinator spends one period every four weeks with
each of the 23 classrooms (550 pupils) at Frazier and with the
17 classrooms (550 students) at Covington Grammar. During
this time they work on career education activities.

At Covington Grammar School -- grades 5-8 -- all 17
classroom groups come to the multi-purpose lab for one 90-
minute period per week. All classrooms are heterogeneously
grouped to contain a range in achievement, both boys and girls,
and a racial ratio which approximates the racial ratio for that
grade level Over-all, the grouping seeks to be so comprised
that the children can learn from and teach each other. The

Language Arts teacher accompanies and works with her group
during Practical Arts. The Practical Arts teachers plan with
the Language Arts and Math teachers so that activities will
involve skills that they are working on in these classes. Each
group has from 25 to 30 children. They can work in groups of
from 2 to 6 children in any of the ten areas mentioned at the
first of this story plus candlemaking, welding, decorative crafts
and needlework.

Many activities involve working in several areas. At the first
part of each period, students plan their activities by
completing a brief written plan of work. At the conclusion of a
project (which might take one or more 90-minute periods) the
students prepare an evaluation of their work. This can be a
written evaluation, a taped evaluation or a short oral report to
their class group. Often this evaluation includes asking fellow
class members to look at or taste, as the case might be, their
finished products in order to help judging results. The
Language Arts teachers use Practical Arts activities for a basis
for further discussion in their classrooms. The Math teachers
work in the multi-purpose labs with the children one or two
periods per week and also follow up with classroom activities.

local companies and individuals cooperate with th~Many
Practical Arts program by donating or selling at cost sucl~
items as food, lumber and other necessary supplies. The
Southwest Tennessee Electric Membership Corporation along
with the Covington Electric System have donated the electric
range and refrigerator used by the program.

Superintendent of Covington City Schools is John B. Gulley.
Mrs. Jane Dennis is Supervisor of Instruction While Principals
of the two participating elementary schools are Hyatt
Williams, Covington Grammar School and Raymond Newbill,
Frazier Elementary School.

The Practical Arts’ multi-purpese lab is located in the ground~-
level area of Covington Grammar School. It is an open space are~
formerly the site of two class rooms and a hallway. Students worl~
in groups of from 2 to 6.
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~ys will be boys, and that doesn’t preclude a little knowledge on
ow to cook which, From their expressions, these two youngsters

Coordinator Clayton Haynes (center) discusses Practical Arts
activities with, From left to right, Teacher Gordon Stone, Teacher
Diannc Stone, Hubert Williams, Manager of Power Use for
Southwest Tennessee Electric Membership Corporation, and
Teacher Joyce Gaines, a Home Economist. Southwest Tennessee
Electric has contributed electric appliances and works closely with
the Practical Arts program.

appear to be enjoying.

Coordinator Haynes gives some helpful instructions on students
involved in leather and wood projects.

~irls at left work together on electric sewing machine project
hile at right a teacher help youngster with hand sewing. There

,~re a dozen or more projects on which children can work and there
is always at least one teacher available for any given project.

Before or after (sometimes beth) each 90-minute session in
Practical Arts, one of the teachers goes over day’s plans or hears
summaries From the students. Performing this task here is Gordon
Stone, far left.
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Mrs. All Haynes, president of the
Reelfoot Arts & Crafts Association and
composer of many songs depicting the
legend of Reelfoot Lake, poses in front of a
hand-woven fisherman’s net.

Story by Eugenia Jetton, Ass’t. Home Economist.
Pictures by Floyd Roberts, Electrification Advisor
Gibson County Electric Membership Corporation.

Nestled in the northwestern corner of
our great state is a Lake of Mystery. The
wonder lake of Tennessee was formed
during the famous New Madrid
earthquake which shook large sections of
the United States at intervals from
December 16, 1811, to February 1812. As
the earth heaved and trembled, a large
area of land on the east side of the
mighty Mississippi River dropped into
an underground abyss forming the
largest lake south of the Ohio River.
This is the only time in history the
Mississippi reversed its flow backwards
toward Cairo, Illinois. As the land mass
settled, the churning waters rushed back
to fill the yawning chasm and the
mystery lake was formed.

The legend is that this now peaceful
lake was so named Reelfoot after the
Chickasaw chief who was born with a
club foot which caused him to walk with
a reeling motion. Because of this he was
called "Kalopin" which in Chickasaw
language means Reelfoot.

In his search of a bride, Kalopin
beheld the beautiful Indian maiden,

Laughing Eyes, daughter of the Choc-
taw Chief Copiah. Despite Reelfoot’s
offer of many gifts, Copiah would not
allow his daughter to marry a cripple
and warned of a catastrophe if Reelfoot
took Laughing Eyes from the land of the
Choctaws. Reelfoot desired the lovely
maiden more than he feared the
warning. In the early winter he and his
warriors kidnapped the girl of his
dreams, taking her north ’to the land of
Reelfoot.

It is believed the "Great Spirit"
stomped his foot in anger during the
wedding feast, causing a great chasm to
open. The "Father of Waters" answered
with the rushing of mighty waters filling
this gorge. Chief Reelfoot and Princess
Laughing Eyes lay at the bottom of the
now tranquil lake.

Once the mighty forest which was the
home of the great Chickasaw nation,
Reelfoot Lake is now girded by hundreds
of giant cypress trees. What bette|
setting could be found for the fira~
Reelfoot Arts and Crafts Festival? The
five-day festival began on November 1,
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1972, and was held on the banks of the
"Earthquake Lake" in the Armory and
American Legion buildings.

Io
The ideas for this festival were
nceived several years ago but only
ecame a reality last fall through the

cooperation of many residents of Lake
County. "It was a dream come true,"
says Mrs. Alf Haynes, acting president
of the Reelfoot Arts & Crafts
Association. Its purpose was to bring
creative people together to share their
ideas and to help craftsmen find a
market for their wares. Other prime
objectives were to bring interested
people to Reelfoot Lake and to build the
economy of the lake during periods other
than at the tourist time.

Many of the residents around the lake
are a rare breed, self-sufficient and
enjoying their freedom. Among them are
craftsmen who practice a trade or
handicraft which requires manual
dexterity or artistic skill. This first Arts
& Crafts Festival brought together forty-
six (46) exhibitors from the lake area, as
well as adjoining Tennessee counties
and states to display and sell their
crafts. Buyers and exhibitors came from
states ranging from Wisconsin to

~ouisiana.

Most of those showing their crafts
were retired people with hobbies. Yet
age and experience was no barrier in this
festival for the exhibitors ranged from
the tender age of ten to that of
grandparents and from amateurs to
professionals. Each person attending the
festival felt the radiant excitement
which prevailed among the exhibitors.
This feeling was radiated through
statements such as "You name it --
We’ll try it." "I only do those things
which I enjoy doing" and "We have a
ball making crafts."

One of the participants enjoys his
hobby of "making something out of
nothing" while another uses native
soybeans grown on her farm in the con-
struction of some of her crafts. One
artist uses driftwood from the shores of
the lake on which to create beautiful
paintings; yet another enjoys extensive
travel made possible through the sale of
her art. All of these people receive many
hours of happiness and pleasure as well
as monetary gains from their crafts.

~ Exhibits were in the areas of knitting,
[~rocheting, needlework, ceramics, nut,

wood, leather and egg crafts, as well as
candle making, copper enameling,

antiques and dried flowers. Viewers were
amazed as they watched exhibitors
using paint brushes, sculpturing,
framing, knitting, and shaping at the
potter’s wheel.

Events included in the festival to be
enjoyed by exhibitors and visitors were a
reception, football game, horse show,
square dance exhibition by eight fleet-
footed teenage couples, and a tour of
some of the outstanding homes in the
Reelfoot Lake area.

One of the highlights of the Festival
was the Dyersburg State Community
College choral group presenting a
musical program. The music and vocal
selections such as "Lake of Mystery,"
"Land of Cypress Trees," and "Love
Song" naturally depicted the legend of
Reelfoot Lake. Composer of these songs
was none other than Mrs. Alf Haynes, a
native of Tiptonville.

The Reelfoot Arts & Crafts Associa-
tion composed of Mrs. Haynes, Mr. Ellis
Truett, Mr. Richard Jones, Miss Beth
Coats, Mrs. Katherine Downs, Mrs.
Gordon Burrus, Miss Patricia Clifton,
Mr. Willard Hem, Mrs. Eldon Fisher,
Mrs. Louise Nicholas, and Mrs. Evans
Terret were very pleased with this
Reelfoot beginning. Not only did $5,000
in money and crafts exchange hands,
but exhibitors were able to contact
buyers whom they can supply with
crafts throughout the year. Some artists
who participated in the Festival have
since been employed in teaching
positions. This festival is proving to be a
morale builder and has given many
people a new outlook on life and
something to work for in this new year.

Summing up the first Reelfoot Arts &
Crafts Festival was an enthusiastic
Louisiana buyer when she said, "I’ll be
back in 1973!"

Miss Patricia Clifton, Ridgely sculp-
toress, demonstrates her artistic ability at
the Arts & Crafts Festival.

Stuffed animals of all kinds made by Mr.
and Mrs. Claude Witherspoon of Kenton,
Tennessee, were admired and purchased
by many attending the Festival.

Shown in the Reelfoot Rural Ministry
booth at the Arts & Crafts Festival are
Miss Beth Coats, exhibitor of knitting;
Mrs. Catherine Beatty, buyer for her
Country Klutter Shop in Covington,
Louisiana; Mrs. Easton Eebo of the
Chickasaw Jr. Women’s Club of Tipton-
ville; and Mrs. Artie Tipton of Tiptonville.

Mrs. Peggy Burrus of Tiptonville paints
in the midst of her art display at the Arts &
Crafts Festival.
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H.G. Gangwer, Sr.

WHEREAS, Monroe County and the state
of Tennessee lost one of its outstanding
citizens on November 26, 1972 when Horton
G. Gangwer, Sr. died at the age of 66; and

WHEREAS, Horton G. Gangwer, St., the
only child of Robert Troy and Ethel Akers
Gangwer, was born March 22, 1906 in
Mulberry, Indiana; was educated in the
Chattanooga schools, and studied
mechanical engineering at the University of
Tennessee from 1924 until 1928; and

WHEREAS, Mr. Gangwer, known as
"Gang" by his associates, was known and
respected in his community as a church,
business and civic leader; and

WHEREAS, As a layman, Mr. Gangwer
was an active member in the Madisonville
Presbyterian Church, having served as an
elder and clerk of the Session; and

WHEREAS, As General Manager of the
Fort Loudoun Electric Cooperative, he
guided it for twenty-eight years in a growth
from 2,000 to 9,450 members and in an
expansion of service from 50 miles of line to
1~404 miles; and

WHEREAS, As a civic leader, he was a
member of the Monroe County Community
Action Committee, charter member of the
Madisonville Lions Club, Secretary of the
Tellico Area Planning Council, charter

SKIN ITCH?
OVELMO CREAM

has helped since 1910 for temporary
relief of symptoms of eczema, pso-
riasis, skin itching. Available only
Zrom us. Send $3.00 for a generous
supply. Money back guarante~

OVELMO CO., Dept. T-I~
3707 Villa Nova Rd., Baltimore, Md. 21~07

A RESOLUTION
to the memory of the
late Horton G. Gangwer, St.
of Monroe County.

member and President-Director of the
Monroe County Industrial Development
Association, chairman of Monroe Develop-
ment Corporation, member of Monroe
County Committee for Industry; and

WHEREAS, In his forty-four year career in
the retail electric service, he became active in
professional associations and served as Vice-
President and Director of the Tennessee
Valley Public Power Association; President
and Trustee of the Tennessee Rural Electric
Cooperative Association; Chairman of the
Committee on Training and Safety, and the
Committee on Power Contracts, and member
of the Legislative, Tax, Management,
Advisory, and Publications Committees of
the Tennessee Electric Cooperative
Association; member of the National Rural
Electric Cooperative Association; life
member of the Eastern Division Power
Distributors Association; and member of the
Board of Directors of Central Service
Association; and

WHEREAS, As a businessman, he served
as advisory director of the Sweetwater
Valley Bank and Director of its Madisonville
Branch, and as a member of the Blount
County Chamber of Commerce and its
Industrial Committee; and

WHEREAS, In 1970, he was named

Monroe County Man of the Year by the
Madisonville Kiwanis Club; and

WHEREAS, Horton G. Gangwer, Sr.,
personified the ideal of the public servant --
a man of knowledge, ability and dedication
to the improvement and progress of his
fellow man, his community, his county and
his state; and

WHEREAS, Mr. Gangwer was devoted to
his wife, the former Thelma Elizabeth
Chapin; and to their children, Mrs. Ethel
Winner Mrs. Mary Sue Hayes; Horton G.
Gangwer, Jr.; and the late Mrs. Catherine
Grovenstein; and to their eight grand-
children; now, therefore,

BE IT RESOLVED BY THE HOUSE OF
REPRESENTATIVES OF THE 88TH GENERAL
ASSEMBLY, THE SENATE CONCURRING,
That we express our profound sorrow at the
loss of this good man and public-spirlted
citizen and extend our deepest sympathies to
the family of Horton G. Gangwer, Sr.

BE IT FURTHER RESOLVED, That five (5)
copies of this resolution be made and
forwarded to Mrs. Horton G. Gangwer, Sr.
and a copy to the Fort Loudoun Electric
Cooperative.

(Resolution was sponsored by
Representatives Bill Watson, Fred Huffstetler
and Benny Stafford.)

A HOME?
What if there was a company

¯.. that sold homes . . . and trusted people.., especially do it yourselfers.., who
were short on cash, handy with a hammer, and Iongon ambition ... WHAT IF that com-
pany sold low cost, high quality, precut homes...with step by step instructions. WHAT
I Ftheywere more interested in your promise to make rent size payments...than in how
much cash you could pay down. Would this plan helpyou?ThereisoneCompany.., only
one...withjust such a plan...THE MILES PLAN...ourfree Home Plan book explains it.

~ PLEASE RUSH ME YOUR FREE CATALOG ON MILES BUILD IT YOURSELF HOMES 7

/

/
\ City, State. Zip /

Precut ----/

There is a Miles local representative in your area

IS DIFFERENT
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length. None small. FR£EI 100

~Z.!PPER SPECIAL] 20 for 98¢!

LACE LADY, DeM NL517 ,Box 662, St. Louis. Mo. 63101

Make $82 With
Happy Home Dish Cloths

Unusua!ly heavy, special weave for
extra scrubbing power. Make big profits
-- plus free prizes and big bonuses.
No money heeded! No riskt

F~,~’ Sample of the finest dish clothKJK;K.; you’ve ever used.
Your group spends no money --- not one penny!

Send name and address and name of your orRanlzation
today for full information and free samples.

Southern Flavoring Dept BC104 Bedford, Virginio

NERVOUS
John Winters described his distress to a
noted consulting Doctor, who explained that
"taut nerves or anxiety, a jittery feeling
or shaky stomach may be symptoms of
simple nervous distress. Others are nerv-
ous wakefulness and irritability." Then
the Doctor told him about a clinically
tested tranquilizing medicine with a re-
markable Safety Factor against side ef-
fects-for calming without habituation,
for better sleep, for more comfortable
days and nights. It was a turning point in
his life. Write for information. It’s free.
Orbacine, Dept. 7102 101 Park Ave. NY 10017

LABELS
FREE LOVELY GIF’r BOXl

~aar~tee. Order NOW!
1~0 BROS. INC.Dept.’ N-675 BOg ~62, ~t. Louis, MO, ~3101

G ET $40 CASH
FOR YOUR CHURCH OR GROUP-EASILY!

with lovely and decorative
PrayerGraceSalt and PepperSets

NO MONEY NEEOED-EVERYTHING ON CREDIT
RUSH COUPON TODAY FOR DETAILS!

LET me send you the facts about how you can
get $40 CASH (or more!) easily and

quickly for your church or group with these
lovely Prayer Grace Salt and Pepper Sets--AT
NO COST TO YOU! Just fill out the coupon
below and mail it to me now. I’ll send you
absolutely FREE, and without obligation, com-
plete details of my nationally famous Plan
which adds $40 to $300 and more in CASH to
your group Treasury.

YOU NEVER SPEND 1� OF YOUR OWN MONEY!
Here are the highlights of my famous plan. I ~AN~A WADE, Dept ~t 8~tAl:
ship to you 100 of my beautiful Prayer .G, race ] Lynchburg, Va. 24;05 ’
Salt and Pepper Sets ON CREDIT. They re of
gleaming white ceramic, artistically decorated ¯ Please rush complete details FREE -- no

obligation--of your Plan for our group towith a different prayer grace on the back of !raise $40.00 and more without spending 1¢each shaker- one for Thanks, and one for
Praise. They’re so unusually beau-

]
--with Prayer Grace Salt & Pepper Sets.

~tiful, every family will want seve- Name
~al sets on sight. You simply have AddressI~I0 members each sell 10 sets at $1
each. Keep $40 of the proceeds

CitYName of State.~.Zip__
for your Treasury. Send $60 to organizationme. Take up to 60 days. I trust you!

MAGNIFYING GLASSES

A Blessing For Folks Over 40
Read newspaper, telephone book, Bible
and do close work easily. SEE CLEARER
INSTANTLY. Not Rx or for astigmatism
or eye diseases, l0 day trial. Sturdy,
good-looking. Glass precision ground
and polished; metal hinges. Send age,
sex. SATISFACTION GUARANTEED.
On arrival pay postman $4.95 plus C.O.D.
or send only $4.95 and we pay postage.
PRECISION OPTICAL CO., Dept. 242-$ Rochelle, III. 61068

MANUFACTURER SALE
Buy now and Save $$$

Your choice of 3 of the best buys in popular billfolds of
today. All made of top grain genuine leather, nylon
stitched, with a soft pliable insert. Pick either the tri-fold,
pocket secretary, or the ever popular money clip billfold at
the unheard price of $4.95 ea. (Retail Price $10.95}

Free          Free          Free
Send $4.95 in cash. check or money order (No C,O.D.’s) to
Dept. 002 Lucas Mfg. Co., 48 Chambersburg St.,
Gettysburg. Pa. 17,325. And we will Gold Stamp 3 initials
on any item, pay shipping charges, and state taxes Free.
All items come in beautiful black or brown Leather. Please
specii~v color and iaitials.

~WA~T
KILL

all
ACHES
and

ERBUGS
with

SURE KILL
the

Miracle Roach Killer
Or you pay nothing.

Roaclms eat SURE KILL g~eedily,
then return to nest and die, start.
ing a chain reaction tha,t kitls r.hem
all. Never wears out, is clean, safe
and odorless. Contains no DDT. A
single can cleans out 6 to 8 rooms
and will keep them free for years.
Just $3.98-two for $6.98 postpaid.

Money Back Guarantee.
Manufactured and Distributed by:

FOX PNTI:RPRI$1:$
Box 21 !

Marion, Ky. 42064
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Lending Changes
(Continued from page 10)

Management and Budget abolishes
REA for all practical purposes. It also
could very well mean disaster for every
Electric Cooperative and prospects of
rates beyond the ability of the average
rural citizen to pay.

If permitted to stand, Mr. Ash and the
Administration will by fiat accomplish
what the Congress has refused to permit
the enemies of rural electrification to do
over many years.

cooperatives which were encouraged to
provide total area coverage with 2 per
cent money regardless of risk or burden
to encourage rural development for the
ultimate benefit to all Americans.

This irresponsibility scuttles our
Rural Electric Bank for all practical
purposes which is new but already
providing 40 per cent of loan needs by
blending REA 2 per cent loan funds with
open market capital. Our cooperatives
have invested millions in the bank upon
promise of support from the Congress.
To upset this effort of our responsible

Shortly after the change-in-interest announcement from the U.S. Department of
Agriculture, this action planning group met in Nashville at the Headquarters office of the
Tennessee Electric Cooperative Association on call of TECA’s Executive Manager,
J.C.Hundley. Going around the table clockwise, beginning at extreme left at desk, are
J.C. Hundley; James C. Milton, Manager of Gibson County E.M.C., Trenton and
President of TECA; Paul Tidwell, Manager of Meriwether Lewis Electric Co-op,
Centerville and former President of the National Rural Electric Cooperative Association;
John Dolinger, Manager of Cumberland Electric Membership Corporation, Clarksville
and Tennessee Director on the National Rural Electric Cooperative Association’s Board
of Directors; William Towers, Manager of Holston Electric Cooperative, Rogersville and
former President of TECA; Nat Caldwell, Reporter for the NASHVILLE TENNESSEAN
newspaper; and Tommy Walker, Director of Public Relations for TECA.

In singling out rural loan programs for
abolition in the face of billions of
outright giveaways to many including
certain industries (such as Mr. Ash’s
Litton Industries), OMB displays utter
contempt of rural America and for the
U.S. Congress. It contradicts Secretary
of Agriculture Butz’s repeated promise
of continued support of the REA lending
program by the Administration. It has
been reliably reported that the REA
Administrator was not even given the
courtesy of advance information
concerning the arbitrary directive.
Scuttling of 2 per cent REA loans
abolishes the Pace Act, breaking faith
with rural people and our electric

rural leaders to help themselves in an
age of doles and grants, is outrageous.

The harsh, secretive action also
ignores numerous existing loan con-
tracts with REA, private banks, con-
tractors, as well as the desperate need to
upgrade rural services. It is almost
unbelievable in face of the Ad-
ministration’s pre-election boast that it
approved more REA loan funds than
any previous Administration in history,
while at the same time commending the
Rural Electric Bank, which probably
will be wrecked if the decree is allowed
to stand.

Unless stopped by the Congress, it
could very well result in a sellout or

giveaway of the best rural facilities to
monoply interests, leaving the
nonprofitable or marginal areas to be
supported by more taxes -- if rural
America is to have power at rates peop! ~
can afford. At best we see an imminen
decline in rural service with higher rates, "~’~
resulting in a decline in rural
productivity and more migration to the
troubled cities.

We urge you to call for an immediate
Congressional investigation of this
hatchet job upon REA and the other
rural programs, including FHA disaster
loans to the farmers who produce our
food.

It remains to be seen whether or not
the Congress of 1973 can and will
effectively restore the covenant made
between cooperative rural electrification
and the Congress of 1944 whereby it
became an honored agreement between
the two that in exchange for 2-percent
loans from Congress, the electric
cooperatives would electrically serve all
within their service areas who wanted
the great blessing of electricity.

The electric co-ops have kept and are
keeping their end of one of the greatest
bargains ever made in behalf of rural
and small town Americans.

Is now the time for this great covenar~j~
to be broken to the detriment of million:-~--
of Americans and in the name of
economy -- false or otherwise?

1 Grower Reports 211
Tomatoes on 1 Plant

YOU CAN GROW these giant
tomatoes in your own garden
or yard. Only a small space
needed. Sturdy plants grows
well in any soil./MI over U.S./~.

SUPERSIZE, up to 2 Ibs.
each. Up to 6" across.
Few seeds, low acid.

--N JOY their delicious flavor.
Thick meated, solid tomatoes
slice easily. Terrific for salads.
Firm, excellent keepers. Won-
derful for canning. Juicy, too.
ORDER NOW! Be ready to
Grow the sensational Climbin.q
Tomatoes in 1973.

FREE: Gardeners Guide with
unusual seeds and nursery stock.

Only
,~ffi ~m &

90 day /ne~__Ular~ --~ ~ ~f
Mail Order I 49c ~ al=~--

offer
~

Postpaid
5 for $1.00

LET W~t~ e~ry

’ Tennessee Nursery b Seed Co.a

~X ~|, Bl~t. ~ Cleveland, Tenn. 37311~
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FLOWERING SHRUBS--
1 o~r 2 Years Old

Crepe Myrtle--Red, Purple, Pink,
White, 1 to Z ft, - ...........$.69 ea.

Spirea Van Houtt~e--Whlte, 1-2 ft.- .19 ca,
Spirea Reeneslana, 1 to 2 ft. - ..... .29 ea
We~gela--Red ar Yellow, 1 to 2 ft. - .29

Pink Spirea, I to g ft ............ .29
Pink Flowering Almond, 1 to 2 ft -- .B9 ca.
Tam=fix--Pink, 1 to 2 ft, - ........29 ea.
Bush Honeysuckle--Red, Pink, White,

Red FJow~rlnq Quince, 1 to 2 ft. --- .29
White Elower;ng Quince, 1 to 2 ft - - .29 ea.

Old Fashion Lilac--1 to 2 ft. - .... .49 ea.
Bridal Wreath Spirea, 1 to 2 ft. * -- .49 ca.
Hydrangea P.G., 1 to g ft. - ....... .29 ca.

Sweet Shrub, 1 t¢ 2 ft. - ..........19 ca.
Rose of Sharon, I to 2 ft. - ........19
Red Ozier Dogwood, 1 to 2 ft. - .....29 ea.

Pussy Willow, 4 to 6 ft, - ..........B9 ea.
Russian Olive, 1 to 2 ft. - .........30 ca.
Russian Olive, 2 to a ft. - ..........89 ca.
Red Barberry, I to 2 ft, - ..........49 ca.
lap Snowball, 1 ta 2 ft, ~ ........49ca.
Red Snowberry, 1 to 2 ft. - ........19 ca.
~"hite Snowberry, 1 to 2 ft. - ..... .19 ca.
,pirea, Anthony Waterer--Red, 1 ft..39 ca.
French Lilac~Red, While, Purple,

Scotch Broom, 1 to 2 ft- ..........29
=Hypericum~ 1 ft. - ...............19
Spice Hush, I to 2 ft, - ...........29 ca.
Butterny hush---Purple, 1 to 2 ft. - .49
Butterny Bush--P~nk, I to 2 ft. --- .49 ca.

Green Barberry, 1 to 2 ft. - ........29 ea.
Azalea--White, Purp e, Red or Pink,

=Red Chokeberry, 1 to 2 ft. - ...... .29 ca.
=Black Chokeb~rry, 1 to 2 ft. * ......2~ ca.

Spice Bush, I to 2 ft. - .......... .29 ca.
Winter Honeysuckle, k to 2 ft. - .....29 ca.
Arrowwood Viburnum, Vz to 1 ft. --- .~

=American Eider, I to 2 ft. - .......~9 ea.
=Opossum Haw, I to 2 ft. - ....... .98

Burning Bush, 1 ft. - ............. .98 ca.
Flowering Pomegranate, Va-1 ft. --- .79 ea,

FLOWERING TREES--
1 or 2 Years Old

Magnolia Grand~flora~ V= to 1 ft. ---$.B9 ca.

MagnoBa RusUca Rubra, 1 to 2 ft. *1.49 ca.

Mimosa--Pink, 4 to 6 ft. - ........89ca
American Red nud, 2 to 3 ft. -’- .....29 ca.
American Red Bud, 4 to b ft. - .....79
White Flowering Dogwood, 2-3 ft. --
White Flowering Dogwood, 4-6 ft. --1.2~ ea.

P~nk Flowering Dogwood, 2 ft. --**-1.98 ca.
Pink Flowering Dogwood, g to fi ft. -].98
Golden Ra~ntree, 1 to 2 ft. - ....... .70 ea.

Golden Cham Tree, k to 2 ft, - .....79
Smoke Tree, 1 to 2 ft. - ...........1.40 ca.
Purple Leaf Plum, 1 to 2 ft. - .....59 ca.
Purple Leaf Plum, 2 to 3 ft. - ......89 ca,
P~rple Leaf Plum, 4 to h ft. - ....1.98 ca.
Flowering Peach--Red or Pink,

Peppermint F~ow. Peach, 2V=-4 ft. - .89 ca.
Dbl P nk Flowering Cherry, B-5 ft. -~.98 ca.
Flowering Crab--Red or P~nk,

Chinese Red Bud, 1 to 2 ft. - .......49 ca.

Dwarf Red Buckeye, =/= to 1 ft. - -- .69 ca,
Magno a Sou angeana, 1 to 2 ft ---1.59 ea.
WeeDing ~each~Red or Pink, I ft. - .8~

Rose Bushes: 2 yr, field grown btooming size bushes. Alt monthly
bloomers in these varieties. 49¢ each. Prices on Rose Bushes: 49¢
each, 6 for $2.89--12 for $5.69, your choice of varieties.

ORDER
BY MALL!

White Fringe, 2 to 3 ft, - ..... 1.29 ca.
Japanese Flow Cherry, ~ to 5 ft. --~.98 ea.
European Mountain Ash, g to 4 ft, -2.49 ca.
Paul’s Scarlet Hawthorn--,

RaP Blooms, 3 to 5 ft. - ....... 4.49
~B(g Leaf Cucumber, g to g ft. --1.69 ea.
=Paw Paw, ~ to 5 ft. - .........1.29
OSoorwood, 2 to ~ ft. - .........98
Yellow Buckeye, I to 2 ft. - ........79 ea.
Downy Hawthorn, V= to 1 ft. - ......59 ea.
Dwarf White Buckeye, */z to 1 ft, -- .98 ea.
Red Flowering Dogwood, 1 ft. - ---1.49 ca.
Red Flowering Dogwood, 2 ft. - --.2.49 ea.
Red Flowering Dogwood, 3 to 4 ft, -5.98
5-N-I Flowering Crab, 3 ft, - ..... 5.98 ea.
Red Leaf Peach, 2 to 3 ft. t ........98 ea.

SHADE TREES--1 or 2 Years Old
Silver Maple, 3 to 4 ft, - ........S.59
Silver Maple, 4 to 6 ft. - .........79 ca.
Chinese Elm, 2 ft..19 ca.; 3-4 ft. - .59 ca.
Chinese Elm, 4 to 6 ft. - ......... .79~ea.
Green Weeping Willow, 2 to g ft. -~ .59 ca.
Green Weeping Willow, 4 to 6 ft, -- .69 ca,
Catalpa Tree, 2 to ~ ft. - .........29
Ginko Tree, 1 to 2 ft. - ...........79 ca.
Ginko Tree, 3 to 5 ft. - ...........2.98 ca.
P;n Oak or Red Oak, 2 ft. - ........79 ca.
Pin Oak or Red Oak, ] to S ft, --- 1.29
Willow Oak or Scarlet Oak, 2 ft. --- .79 ea.
Willow Oak or Scarlet Oak, 3-5 ft. -1.29
Lomberdy Poplar, k to 2 ft. - ......06 ca.
to,hardy Poplar, 2 to g ft, - ......10 ca.
Lomberdy Poplar, 3 to g ft. - .....,19 ca.
to,hardy Poplar, 4 to b ft. - ......2<) ca.
Faassen Red Leaf Maple, a-5 ft. ---4.49 ca.
Sycamore, 3 to 4 ft. - ............49 ca.
Sycamore, 4 to p ft. - ............n9 ea,
=Sugar Maple, 2 ft. - .............29
=Sugar Maple, ~ to fl ft. - ....... .B9
Sweet Gum, 2 to ~ ft. - ...........49 ca.
Sweet Gum, 4 to 6 ft. - .......... .79 ca.
White Birch, 2 to 3 ft. - ..........89
White Birch, 4 to 6 ft. ~ .........1.98 ca.
Tulip Tree, 2 to g ft, - ...........29ca,
"Tulip Tree, 3 to 4 ft. - ..........49 ea.
Crimson K~ng Maple (Pat, No. 735),

~ to 5 ft. - ...................4.49 ca.
Sunburst Locust (Pat. No. 1313),

g to 5 ft. - .................. 4~95 ca.
Cut Leaf Weeping B~reh, g to 5 ft. -4.n9 ca.
Silver VaHegated Maple, ~ ~o 5 ft. -4.40 ca.
Schwedier Maple, 3 to 5 ft. - ....4.49
=Yellow Wood, 2 to 3 ft. - .........98 ca,
Canoe Birch,~3 to 4 ft. - .........4.49 ca.
White Ash, ~ to 4 ft. - ............29
Green Ash, a to 4 ft. - ..........2~ ca.
Persimmon, 1 to 2 ft. - ...........69 ca.
Dawns Redwood, 1 to 2 ft. - ....... 2.49 ca.
Honey Locust, ) to 4 ft. - ........5.~ ca.
Mora~n Locust, 4 to 5 ft. - ........4.98
Kentucky Coffee Tree, V= to 1 ft. -- .49
~American Linden Tree, 2 ft. - ..... .8~ ca.
�American Linden Tree, S to 5 ft. -1.29 ca.
Skyline Locust (Pat. No. 1619),

3 to 4 ft. - ..................4.98 ca.
Sassafras, I to 2 ft. - .............29 ca.
’Sassafras, 2 to 3 ft. - ............49 ca.
~’Scarlet Maple, 4 to 5 ft. - .......4.4~ ca.
Russian Mulberry, 2 to 3 ft. - ......69 ca.
Sycamore Maple, ~/= to 1 ft. - ......49 ca.
=Black Gum~ 2 to a ft. ~ ....... :- .79
Japanese Red Leaf Maple, 1 ft. --. 2.49
Norway Maple, 1 to 2 ft. - ........ .49 ca.
Golden Weeping Willow, 2 to 3 ft. -- .29 ca.
Golden Weeping Willow, 4 to 6 ft. -- .69 ca.
Amur Corhtree, 1 to 2 ft. - .......;59
Black Locust, 2 to ] ft, - ..........29 ea,
Bald Cypress, I to 2 ft. - ..........49
~Little Leaf Cucumber, 2 to 3 ft. -- .69 ca.

FRUIT TREES--1 or 2 Years Old
Belle of Georgia Peach, 1 to 2 ft. --$.49 ca.
Belie of Georgia Peach, 2 to 3 ft. -- .79 ca.
Belle of Georgia Peach, 3 to 5 ft. --1.19 ca.
Elberta Peach, 1 to 2 ft. - .........49 ca.
Elberta Peach, 2 to 3 ft, - .........79 ca.
Elberta Peach, ~ to 5 ft. - ........1.19 ea.
J, H. Hale Peach, 1 to 2 ft. - ......49 ca.J. H Ha e Peach 2 to B ft, - ......79 ca.
J. H. Hale Peach, ~ to 5 ft, - .....1.19 ca.Hale Haven Peach, 1 to 2 ft. - ......49
Hale Haven Peach, 2 to 3 ft, - ......79 ea.Hale Haven Peach, a to 5 ft. - .....1.19 ca.Dix e Red Peach 1 to 2 ft. - ......49 ca.
D~xie Red Peach, 2 to 3 ft. ~ .......79 ea.
Dix e Red Peach, 3 to 5 ft. - ......1.~9

REDS TWO TONES CLIMBERS YELLOWS
Red Radiance President Hoover Ch elaze Red Eclipse
Better Times Betty Uprichard C/, Red Talisman Golden Charm
Crimson Glory Edith N. Perkins Ch Golden Charm Peace
Poinsettia Contrash CI. Pink Ra~ance Luxemberg
Mirandy Condesa de Sastago CI. White Am, Beauty Golden Daw~

Go,den JubHee Peach, 3 to 5 ft. ---1.19 ea.
Champion Peach, 1 to 2 ft. - .......49 ca.
Champion Peach, 2 to 3 ft. - .......79 ca.
Champion Peach, 3 to 5 ft. - ....1.19 ca.
Maygo(d Peach, I to 2 ft, - ....... .49 ca.
Maggold Peach, 2 to 3 ft. - .....79 ea.
Maygold Peach, ~ to 5 ft. - ......1.19 ca.
Blake Peach, 1 to 2 ft, ÷ .........49 ea.
Blake Peach, 2 to 3 ft. - .........79 ea.
8lake Peach, g to 5 ft. - .........1.19 ca.

Stayman Winesap Apple, 4 to 6 ft, -1.49ea.

Red OeHcious Apple, 4 to 6 ft, ----1.49 ea.

Red Rome Beauty Apple, 2 to 3 ft. ~ .ng ea.
Red Rome Beauty Apple, 4 to 6 ft. ~1,49 ca.
Red Jonathan Apple, 2 to 3 ft. ---- .89ca.

Grimes Golden Apple, 2 to 3 ft. --- .~¢a.
Grimes Golden Apple, 4 to 6 ft. **--1.49 ca.
Yellow Transparent Apple, 2-g ft.--.89ca.
Yellow Transparent Apple, 4-B ft. - 1.49 ca.
Yellqw Delicious Apple, 2 to ~ ft. -- .8~e~.

Early Mc]ntosh Apple, 2 to 3 ft. ---
Early Mcintosh Apple, 4 to 6 ft. ---1.49 ca.
5-N-1 Apple--5 Varieties on

each tree, 3 ft, - ............... ~.98ea.
Montmorency Cherry, 2 to 3 ft. ----1.49ca.
Montn~rency Cherry, 4 to 5 ft. -- 2.98ca.
Black Tartarian Cherry, 2 to g ft. *l.Ggea,
fit=ok Tartarian Cherry, 4 to 5 ft. -2~98 ca.
Early Richmond Cherry, 2 to 3 ft. - 1.69 ea.
Early Richmond Cherry, 4 to S ft. -.2.98 ca.
Kieffer ~ear, 2 to ~ ft. - ..........1.49ea.
Kieffer Pear, BVatO 5 ft. - ........1.98 ca.
Orient Pear, 2 to 3 ft. - ..........1.49 ca.
Orient Pear gz/= to 5 ft. - ........1.98 ea
BartlettPear, 2 to 3 ft. - ........1.49 ca.
Bartlett Pear, 3=/= to 5 ft. - .......1.98 ea.
Moorpart Apricot, 1 to 2 ft. - ......69 ea,
Moorpart Apricot, 2 to 3 ft. - ......98
Early Golden Apricot, I to 2 ft, ---- .69ca.
Early Golden Apricot, 2 to J ft, ---- .98
Nectarine, 1 to 2 ft. - ............59 ca,
Nectarine, 2~ to 4 ft; ...........98 ca.
Damson Plum, 1 to 2 ft. - ........ .B9 ca.
Damson Plum, 2~ to 4 ft. - .......08 ca.
Red June Plum, 1 to 2 ft, - .......B9 ca,
Red June Plum, 2va to 4 ft. - ......98 ca.
Bruce Plu~, 1 to 2 ft. - ..........B9 ca,

Methley Plum, 1 to 2 ft. .59 ca.
MetMey P/pm, 2Vt to 4 ft. - .......98ca.
Burbank Plum, 1 tO 2 ft. - ........ .59ca.
Burbank Plum, 2vz to 4 ft. - .......98 ca.

DWARF FRUIT TREES--
! or 2 Years Old

Dwarf Elberta Peach, 2 to 3 ft. --$2.29ea.
Dwarf Elberta Peach, 4 to 5 ft. ---5.98 ca.
Dwarf Red Haven Peach, 2 to g ft. -2.29ea.
Dwarf Red Haven Peach, 4 to 5 ft ~5.98 ea
Dwarf Belie of Georgia Peach, 2-3 -2.29ca.
Dwarf Belle of Ga. Peach, 4-5 ft+ - 3.98 ca.
Dwarf Golden Jubilee Peach, 2-g ft. 2.29ea.
Dwarf Golden JubHee Peach, 4-5 ft. 3.98 Cam
Dwarf Red OeHcious Apple, 2-] ft. -2.29ca.
Dwarf ReO Delicious Apple, 4-5 ft. -5.90 ca.
Dwarf YeBqw Delicious Apple, 2-3 -2.2~

Dwarf Wine~ap Apple, 2 to B ft. -o-2.29 ca.
Dwarf Wine~ap Apple 4 to 5 ~t,
Dwarf EarlT Mclntosh Apple, 2-3 ft. 2.29ca.
Dwarf Early Mclntosh Apple, 4-5 ft. 5,98 ca.
Dwarf Jonathan Apple, 2 to ~ f~. -. 2.2~ea.
Dwarf Jonathan Apple, 4 to 5 ft. --5.98 ca.
Dwarf Lodi Apple, 2 to 3 ft. - .....2.2~ea.
Dwarf Lad; Apple, 4 to 5 ft. - .....~.98 ca.
Dwarf Cortland Appie, 2 Lo ~ ft. --2.29ca.
Dwarf CorUand Apple, 4 to 5 ft. --5.98 ca.
Dwarf Northern Spy Apple~ 2-S ft. -2.29ca.
Dwarf Northern Spy Apple, 4-S ft. -5.98 ca,
Dwarf Yellow Transparent Apple 2-3 2.29ca.

Dwarf Montmorenoy Cherry, 2-g ft. -2.49 ca.
Dwarf North Star Cherry, 2-3 ft. -.2.49 ca.
Dwarf Bartlett Pear, 2 to 3 ft. ----2.49 ca.
Dwarf K~effer Pear, 2 to ~ ft. -----2.49 ea.
Dwarf Burbank Plum, 2 to 3 ft. ---2.49 ca.

VINES.--1 or 2 Years Old

Grapes--Luttie or Niagara, V=-I ft..59 ea,
Grapes--Concord or Fredonla, V=-I .59 ea.
Grapes--Oelaware or Catawba, Va-1 .59 ea.
Kudzu Vine, Va to 1 ft, - ...... .29ea.
Go{d Flame Honeysuckle, I ft. - .....29 ea.
=Trumpet Creeper, z/= to Z ft. - .... .29 ea.
Yellow Jasmine, Vz to 1 ft. - ......59 ca.
=Vinca Minor Clumps .............06ca.
Halls Honeysuckle, l ft. - ..........19 ca.
English Ivy, 4 to 8 (nch ..........29ea.

Ajuga 8range Ground Cover, ~ yr. -- .19 ca.
Euonymus Kewensis, V2 ft. - .......49ea.
Virginia Creeper, Va to 1 ft. - ......29ca.

NUT TREES--1 or 2 Years Old
Hazel Nut, I to 2 ft, - .......$.79 ea,
Hazel Nut, 3 to 5 ft. - ...........1.98ea,
Butternut, 1 to 2 ft. - ............49 ea.
Butternut, 3 to 4 ft, - ...........1.49ea.
Chinese Chestnut, 1 to 2 ft. - ......69ea.
Chinese Chestnut, g to S ft. - .....1.49ea,
Hardy Pecan Seedlings, 1 to 2 ft. -÷ .79 ca.
Stuart Pecan~-Papershelf, 2 ft. ---2.98 ca.
Stuart Pecan--Papershell, 3~,~-5 ft. 4.49 ca.
Mahan Pecar~Papersbell, 2 ft.- -.2.98ca.
Mahan Pecan---Papershell, ~z/a~5 ft. 4.49
Black Walnut, 1 to 2 ft. - ........ .39ca+
Black Walnut, g to 5 ft. - .........89ca.
Enghsh Walnut, 2 to a ft. - .......5.98 ca.
Shell Bark Hickory, 1 to 2 ft. - .....69 ca.
American Beech--Collected, 3-4 ft. .49 ca.
Japanese Walnut, 3 to 4 ft. - ..... .98 ea.

EVERGREENS--1 or 2 Years Old
Glossy Abelia, ~/= to 1 ft. - .......$.29 ca.
=American Holly, V=to 1 ft.- .....
*Rhododendron, V= to 1 ft. - .......49 ca.
PStzer Juniper, ~/= to 1 ft. - .......69 ca.

Nandlna, t/= to 1 ft. .49 ca.
Boxwood, V~ ft. - ................Jgea.
Irish Juniper, Va to I ft. - .........89 ea.
Savin Juniper, Vz to 1 ft. - ........59 ca.
Red Berry Pyracanthd, ~ to 1 ft. -- .49 ca.
Yellow Berry Pyracantha, V= to 1 ft..49 ca.
Burfordi Holly, V= to 1 ft. - ....... .49 ca.
Dwarf Burfordi HOHy, V~ to k ft. --- .69 ca.
Wax Leaf L~gustrum, Va to 1 ft. --- .50 ca.
Colorado Blue Spruce, V= to 1 ft. -- .~ea.
=Mountain Laurel, V= to 1 ft. - .... .29ca.
=Canadian Hemlock~ V= tO 1 ft. ---- .19 ca.
*Sf~rt Leaf P(ne, 1 ft. - ......... .19 ca.

=Red Cedar, 1/2 to 1 ft. - ..........19 ea

Japanese Holly, s/= to 1 ft. - .......B9 ca.
Foster Holly~ Vt to 1 ft. - ........ .49

East Palatha Holly, ~/= to 1 ft. ---- .59 ca.
Chinese Holly, =/= to 1 ft. - ....... .hn ea.

Gedrus Deodar=, V~ to 1 ft. * .......S~ ca.
lap Yew, t/a to ~ ft. - ........... .79 ca.
Baker Arborvitae, s/= to 1 ft. - .....59 ca.
Berckman’s Arborvitae, ~ to L ft. -- .B9 ca.
G~obe Arborvitae, V= to 1 ft. - ..... .59
Greek Juniper, ~ to 1 ft. - .......,59 ca.
Gardenia--White, V= to 1 ft. - ......B9 ca.

Norway Spruce--V= to 1 ft, - .......~J ea.
Bunny,us Radlcan, Va to 1 ft. - ....

’t~9 ca.Euonymus Mannattan,~ft.- ....... ca.
Euonymus Pulchellas, V= to 1 ft. --- .49 ca.
Euonymus Dupont, V~ to I ft. - ....

Austrian Pine, Va to 1 ft.- ........29ca.

Scotch Pine, a to 5 ~nch.- ........ .19 ea.
W.stern YeHow Pine, a to S inch -- ~;19 ca.
WhHe Spruce, Va to 1 ft. - ........29ea.
DS~bian Spruce, V~ to 1 ft. - ......=,29ca.

Cleyera Japonica, s/a to 1 fL - ..... .49 ca.
E~eagnus Fruitland(, V~ to 1 ft.---- .49 ea.
Thorny Eleagnus ~ to 1 ft,- ..... .49 ca.

Sargent Juniper, I/z to 1 ft. - .......69 ca.
Shore Juniper, t/= to I ft. - ......~ .49 ca.
Yupon Holly, ~to 1 ft. .49 ca.
Mahonia eeali, 3 to B inch ........49
Gray’Carpet Ground Cover, g-5 inch. - .98 ca.

Red Scarlet Honeysuckle, 1 ft. ----$.29 ea.

PINKS          WHITES
Pink Radlanee K. A., Victoria
The Doctor Caledon(a
Columbia K. Louile
Picture Rex Anderson
I~" T. Marshall ~te Am. Beauty

Red Everbearipp Raspberry, t/a-1 ft. - .29ca.
Dewberry, z/~ tO 1 ft. - ............29 ea.
Boysenberry, ~/~ to 1 ft. - ......... .LX) ea.

Gooseberry, Vtto’l ft,- ...........98ca.

BULBS, AND PERENNIALS--
1 or 2 Years Old

3 Pampas GrasP--White Plumes ---$1.19
12 H~biscus, Mallow Marvel

in MJxed Colors ............ 1.19
8 HoHyhocks~ Mixed Colors, Roots - 1.19

10 Cannas, Red, Pink~ Yellow ......1.49
20 Iris--Blue or Purple .......... 1.39

=20 Day Lilies, Roots, Orange Flowers 1.19
8 Creeping Phlox, Pink, Blue,

B Fancy Leaf Caladium~ Red, White
BO Gladiolus, Mixed Colors ........1.98
8 Alyssum~ Gold DUSt ............1.19

8 Carnation~ Red, Pink, or White -- 1.19
8 Coreopsis, Sunburst Double ...... 1.19
8 Candytuft (lberis), Setup. White - 1.19
8 Babysbreath, White ...........1.19
8 GaiJlardla, Red ...............1.19
8 B~ue Flax (Linum} ............1.19
8 Shasta Dalsy~ Alaska ..........1.19
6 Delph(nium, Dark atue .........1.10
8 Tritoma, Mixed ...............1.19
8 Dianthus, P~nks -r ............1.19
8 Lupines, Mixed Co~ors .........1.19
5 Sedlum, Drago~ Blood .........1.10

8 Fall Asters, Red De White ...... 1.19
8 Fall Asters~ Pink or LavelKler --- 1.19

=h Yucca, Candle of Heaven .......1.19
S Oriental Poppy, Scarlet ........1.19
2 Peonies, Red, Pink, or White .... 1.19
5 Mums~ Red or Yellow ..........1.19
4 Dahlias, Red Or Pink ..........1.19
4 Dahlias, Purple Or yeH0w ......1.19

3 Liriope, Variegated ............1.19

BERRIES, FRUITS AND HEDGE--
1 or 2 Years Old

lO Rhubarb, 1 year Roots .........$1.50
10 Asparagus, 1 year ROOts ........1.00
25 Strawberry~-Blakemore or

Term, Beauty ...............1.25
25 Gem Everbearlng Strawberry .... 1.$0

100 South Privet~ 1 to 2, ft. - .......2.98
25 forth Privet, 1 to 2 ft, - .......2.49
25 California Privet, 1 to 2 ft, - .... 2.49
25 Mu~t(flora Rose, 1 to 2 ft. - .....2.49

NATIVE WILD FLOWERS--
1 or 2 Years Old

Collected from t, he Mountains
5 Lady’s Sllpper, Pink ...........$1.19
6 Blood Root, White Flowers .....1.19
6 Dutchman Breeches~’ White ......1.194 Jack-in-the-Pulpit, ’Purple ......~..19

20 Hardy Garden Violet, Blue ......1.1=j
3 Partridge harry ..............1.19
3 Passionflower ................ 1.19
6 Bird Foot Via{at, :B!ue ........1.19
6 Trilliums, Mixed Colors .........1.19

6 Maiden Hair Fern .............1.19
8 Hayscented Fern ..............1.19

10 Christmas Fern ............... 1.19
4 Cinnamon Fern ............... 1.19
3 Royal Fern ..................1.19
~ White Vio[ebs ................1.19
6 Hepatica, Mixed Colors ........ 1.19
4 Solomon Seal, White .......... 1.19

4 Sweet W(lliams, Pink ..........1.19
4 Star Gras$~ White ............. 1.19
4 Golden Seal, White ........... 1.1n
6 May Apple, White ............1.19
6 Card~nal Flower, ned ..........1.19

BERRY PLANTS, ETC.--

FLORIBUNDA ROSES--
2 Year Field Grown

Flat=dora, Orange ...............$.~ea.
Red Pinocchlo~ Red .~ea.

Our plantc are Nursery Erown from cuttinRs, seeds, or budded stock un)ess otherwiso stated These have never been transplanted except those marked with (*) asterisks, which means those are col-
lected from the wJ]d state. Inspected by the Tennessee Dept of AEricu~ture This sires you" n chance to buy at lower ~ower prices SATISFACTION GUARANTEED ON ARRIVAL OR WE W EL E THER RE-
PLACE OR REFUND TOUR MONEY. You may order as many or ~s few plants a~ you wish ~end 99 cents extr~with order for postap’and packin| ORDER NOW.



PUZZLE
CORNER

The January Puzzle Corner drew
about the same as December’s (almost
400) but the number of correct answers
in relation to the number of entries was
considerably higher.

Last month’s Puzzler related that a
grocer buys two kinds of tea -- one at
32¢ per pound and the other, a better
quality at 40¢ per pound. He mixes
together some of each, which he
proposes to sell at 43¢ a pound and in so
doing to make a profit of 25 per cent
(25%) on the cost. The question: How
many pounds of each kind must he use
to make a mixture of one hundred (100)
pounds weight?

The answer: 70 pounds of the 32¢ tea
and 30 pounds of the 40¢ tea.

The winners, chosen by lot from all
correct answers on a rotating basis of the
State’s three Grand Divisions, are as
follows:

First Place: Carroll Marshall of Route
1, Russellville, Tennessee 37860, a
member of Holston Electric Cooperative
-- $10.

Second Place: Billy M. White of
Crump, Tennessee 38327, a member of
Pickwick Electric Cooperative -- $5.

Third Place: C.D. Gunter of Route 4,
McMinnville, Tennessee 37110, a
member of Caney Fork Electric Co-
operative -- $5.

And now for the February Puzzle:
A grocer proposed to put up 20 pounds

of coffee into two (2) pound packets, but
his weights had been misplaced and he
could only find the five (5) pound and
the nine (9) pound weights. What is the
best way for him to get the job done,
using only the items mentioned above?
(Hint: he can use either or both ends of
the scales for the weights and/or the
coffee. Only nine weighings are really
necessary).

Send your replies, along with your
name, address including zip code, and
name of your electric cooperative to:

PUZZLE CORNER
THE TENNESSEE MAGAZINE

P.O. Box 7232
Nashville, Tennessee 37210

Now get lowest prices ever on professional-
quality, fully guaranteed chain to fit all popular
makes of saws. Immediate shipment. You must
l~e pleased or money back!
Chipper.type Chain in 1/4", 3/8", .404", 7/16" or
1/2" pitch, for bar of any saw with cutting length:

10" to 12" -- $ 8.95 21" to 24" -- $14.95
13" to 14"-- $ 9.95 25" to 28"-- $16.95
15f’ to 16" ~ $10.95 29" to 32" ~ $18.95
17" to 20" ~ $12.95 33" to 36" ~ $20.95

Add 85¢ for shipping. For COD aend $2.00 deposit
Be sure to give saw name, model, bar cutting
length, pitch used or number of drive ]inks in
chain. Send check or money order to:

~ox 1791-ZD
1372 81ountstown Highway
Tallahassee, Florida 32302

reels, sprockets, bars, flies, sharpen- ~
Jag equipment, saw parts and acces-
sories. DISCOUNTS ON LARGE OR-

1~uge savings on other size chain,

DERS. Write for 1973 catalog today to:
Zip-Penn Catalog Office, Box

43073-ZD, Middletown, Ky. 40243

If Ruptured
TRY THIS OUT

Modern Protection Provides Great
Comfort and Hold/~ Security

An "eye-opening" revelation in sea~ibla and comfor~ble
reducible rupture protection may be youru for the a~,
without cost or obligation. Full detaila of the new
different Rico Support will be sent you Free. Here’s a Support
that has brought joy and comtort to thotmand~ -- by relea~
them from Trusses that bind and cut. Designed to securuly
held a rupture up and in where it belongs and yet give
freedom of body and genaine comfort. For full information
write today! WILLIAM S. RICE, Inc., ADAMS, N. Y., 1~
DEPT. 9C.

MAGNIFYING
READING..GLASSES
High - quaei~y,
piano - convex
lenses in stylish
smoke-color
frames magnify ~l|Lnl~fl:lld$~,l IIIItl//
fine print, make
it easier to do
close, precision work. Metal hinges for long wear.
For folks over 40 without eye disease or astigmatism
who simply need magnifying lenses. If not satisfied,
return postpaid in 30 days for full refund. An out-
standing value at $3.98. State age, sex. Add 45¢ post-
age. NEL-KING PRODUCTS, Department TG-23GL,
$1t Wyandotte, Kansas City, Missouri 64~05.

RaiseS5OtoS500 and
more for your church
or club with this
Kitchen Chopper.
Your goal is easier to reach with
Shelby’s 50-50 Profit Plan.

Successful fund-raising begins
with the right item. Like this Kitch-
en Chopper from Shelby Specialty
Co. It’s stainless steel, so ~t never
rusts. Its sharp, scalloped edges are
guaranteed to stay sharp. Zips
through food preparation chores in
half the time and effort. Chops veg-
etables, nuts, fruits--cuts cookies,
biscuits, pastries. Natural-grip han-
dle. Approx. 3" diameter.
Raise $50 on every 100 Kitchen
Choppers you sell.

Your group sells them quickly at
$1 each. And 50¢ of every dollar
goes directly into your club’s trea-
sury. Shelby’s 50-50 Profit Plan
makes bookeeping simple -- your
group keeps half of everything you
take in.
Raise as much money as you need
with no investment.

Earn 50% profit on every sale.
Your group takes no risk. Your sales
are guaranteed. Send the coupon
today for full details.

Shelby Specialty Compa
2SAC

Lynchburg, Va. 24505
Division of The Chap Stick Co.

Shelby Specialty Company
One Grace Street, Dept.692SAC
Lynchburg, Va. 24505
Please rush FREE money-making details on
the way our group can raise up to :$500 and
more with Shelby’s 50-50 Profit Plan. I am
under no obligation.

Name

Address

City

State
Name of
Organization

Zip~
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f. SMITH AUCTION SCHOOL, Ft.
Smith, Ark. 72901. Resident and home study.
Veteran approved.

LEARN AUCTIONEERING, World’s
Largest School Free catalog. Term Opens
Soon. REISCH AUCTION COLLEGE,
DEPT. K, Mason City, Iowa 50401.

STUFF ENVELOPES -- Make $25.00 per
Hundred. Anyone -- Spare Time. Names,
envelopes, postage supplied. Rush $1.00 for
Starter Kit. (Refundable) Green’s Record
Books, Box 87TM, Westbrook, Texas 9565.

AGENTS WANTED: Sell lifetime metal
social security plates. Good profits, free sam-
ple. B & L Enterprises, 448 Powem Blvd.
Waverly, Tenn. 37185

WORK AT HOME $50 to $100 Weekly for
Conscientious and Dependable Addressers
and Mailers. For details send self-addressed,
stamped envelope to Public Supply, P.O. Box
-- 10-15, St. Charles, Mo. 63301.

SELL LIFETIME METAL Social Security
Plates. Big Profit!! Sample and Sales Kit
Free. Russell Products, Maury County

~qhopping Center Department B46, Columo
, Tennessee 38401.

~G-- PROFITS, Sell new lifetime golden
metal social security plates. Sample and sales
kit free. Perma Stamping Products, P.O. Box
178, Tullahoma, Tenn. 37388.

EARN $15 to $50 in spare time. No
investment. No obligation. Write today for
free details. Lee, 2807 Bel-Air, Marshall,
Texas 75670.
MONEY Raised Easily! Greeting Cards for
individuals, organizations to sell. 1973 line at
1971 prices. Write -- Stylecraft Card
Company, Dept. 5873, 5533 Troost, Kansas
City, Missouri 64110.

MONEYMAKING OPPORTUNITIES for
Sincere Homeworkers!! Addressers, com-
pilers, Mailers all needed now and
foreseeable future. Rush self-addressed
envelope and 25¢ handling fee. C. Meekins,
Box 388 New York~ New York 10457

REFRIGERATOR, FREEZER GASKETS,
defrost timers, cold controls, relays. Range
and Wafer Heater Units, thermostats, parts.
WaSher, dryer and dishwasher parts. V belts.
All types electric motors. Send Make,
Cabinet model, 8¢ stamp for quote.
~IODWAY, Box 34 PF, Brookfield, Ohio
44403.
~ TANO & ORGAN SALE -- Various Brands

~: ~ Rentals Fred Phillips, Shelbyville, Tenn.

GOSPEL PIANISTS: Add chords, "runs",
progressions. Twenty lessons, "Playing
Evangelistic Style Piano", $4.98. Evangelical
Music, TM-1, Hawarden, Iowa 51023.

February, 1973

hEAVY MIXED $5.90 - 100. LARGE
WHITE ROCKS $8.40. OTHER BREEDS
$1.45 TO $5.45. PULLETS $12.20. FREE
CATALOG. GUARANTEED SAVINGS!
ATLAS CHICKS, HOME OFFICE, 2651
CHOUTEAU ST.LOUIS, MISSOURI 63103.

SURE KILL COCKROACH KILLER will
kill all your roaches and waterbugs or your
money back. Roaches can’t resist eating Sure
Kill’s odorless white powder, and crawl to
their nest and die. Safe to use. Lasts for
years. One 5 year treatment only $3.98. Two
treatments $6.98. Send order to: RareMailco,
Box5899-T7. Pittsburgh, Pennsylvania15209.

BARGAIN!!! Deliciously Different Jellies:
Cucumber, Carrot, Corncob, Green Pepper,
Beet, Parsley, Honey. SPECIAL BONUS --
5 Delectable Cookie Recipies. All just $1.00,
stamped envelope. Regina, Box 1049M3,
Glasgow, Montana 59230.

COLDWATER DILLPICKLES! Can in
minutes! No hot brine. Delicious, Crisp. Fac-
tory secrets! Recipe $1.00 Hamiltons box 233-
752 New Ulm, Minn. 56073

NAME, ADDRESS RUBBER STAMP. Mini
case fits pocket, purse -- $1.00. Exciting gift
catalog included. Satisfaction guaranteed or
money back. Amedei, Box 050-TF3, Chicago
60656.

FREE QUILT PATTERNS in Quilter’s
Newsletter Magazine, plus catalog il-
lustrating hundreds of quilt patterns, plastic
quilting stencils, pre-cut patterns, quilt
books, kits . . . 50¢. Heirloom Plastics, Box
501-T4, Wheatridge, Colorado 80033.

CASH FOR RECIPES. Make $50 to $100 per
month, sparetime, copying your favorite
recipes for collectors. Guaranteed. Details
25¢. Recipes, Box 647-T, Wheatridge,
Colorado 80033.
FAT STOMACH, HIPS, THIGHS? NEW!
Spot reducing diet! Avoid one food. Pounds,
inches, roll off. $2.00 Hamiltons box 233-752
New Ulm, Minn. 56073

(FOR SALE) Registered Angus BULLS,
HEIFERS, 38 Yrs. Selective BREEDING.
Carman Maynard Baxter, Tenn. 38544 Tel.
858-4597.

KODACOLOR FILM DEVELOPED and
twelve Jumbo Color Prints, $1.49; twenty
$2.49. Black and White -- 12 exposure 60¢.
Trail Offer, American Studios, Dept. TM-5,
LaCrosse, Wisconsin 54601.

"AMAZING PHOTO ALBUM self
mounting, no glue or stickers needed -- just
lift cover and place photo in place. 16 full
sides. Send $3.50 plus sales tax to B&R
Enterprises, 621 Huntington Parkway,
Nashville, Tennessee. 37211"

REPLACEMENT KODACOLOR FILM AT
NO CHARGE. 8 or 12 exposure Kodacolor
Film developed and Jumbo Color Prints, plus
replacement Kodacolor Film, only $2.49. 20
exposure -- Kodacolor, plus new Kodacolor
Film, only $3.69. Trial Offer with this Ad.
Lifetime Film Company, Dept. TM-~, La
Crosse, Wisconsin 54601.

IntroductOrYoffer KODACOLOR

~
12 Exp. 126 Instamatic
Developed & Enlarged

( 20 EXP. ~$st2;00 ~\ Plus 15� pot ge !
INDIANA PHOTOS

Box 707-T
Plus 15� postage Muncie, Indiana 47305

GROW YOUR OWN TREES AND SHRUBS
FROM SEED! Easy to understand booklet
on this fascinating subject only $2.00
postpaid. Seed available by ounce or pound.
Free Price List. Pine Dell Nursery, 920 Geyer
Road. Pittsburgh, Pennsylvania 15209.

FRUIT TREES, Nut Trees, Berry Plants,
Grape Vines, Landscaping Plant Material --
offered by Virginia’s largest growers. Free
copy 48-pg. Planting Guide Catalog in color,
on request. Salespeople wanted. WAYNES-
BORO NURSERIES, Waynesboro, Virginia
22980.

OREGON GIANT PANSY PLANTS, mixed
colors, $5.00 per hundred, shipped Pre-Paid
Special Handling Parcel Post. H.M. Canada,
Rt. 1, Box 175, Brighton, Tn. 38011.

VIAKE YOUR WILL! Why Delay? Protect
your Family. Complete Kit -- $2.00. Reliance
Press Box 443T Arlington Heights, Ill. 60005.

OCEANFRONT CONDOMINIUM FOR
RENT. Siesta Key at Sarasota. On the beach
by the Gulf of Mexico -- Lovely apartment
consisting of living room, dining area, two
large bedrooms, two baths, porch, and
modern, all-equipped kitchen available for
rental (two weeks minimum). Sorry, but no
children under 15 years of age (rules of the
Condominium, not mine). Located directly
on beautiful private beach with separate
swimming pool. Perfect spot for relaxing,
swimming, shelling. Reasonable rates. J.N.
Swartz, P.O. Box 217, Calhoun, TN 3730.9.

FREE CATALOG write Tennessee Nursery
& Seed Co., Box 525, Dept. 87C, Cleveland,
Tenn. 37311.
NASHVILLE FLEA MARKET -- Tenn.
State Fairgrounds. Sat., Feb. 24 - 9 A.M. to 7
P.M. Sunday, Feb. 25 - Noon to 6 P.M. You
can learn something from the 350"Exhibitors
that came from 20 states. Free admission and
plenty of parking -- Come both days. Fred
Hicks, Jr., Fairview,Tn. (615) 799-2912 or
799-8184.

31



I
I Bh

~Loafer

~Brown
Oxford

oxford

If you are sick and tired of inflation
and yet require good quality, try our
shoes. You get top quality uppers that
NEVER NEED A SHINE, Lifetime
laces, life-of-the-shoe PVC sole and
heels, flexible support shank in the
arch, gentle foam heel cushions,
superior gentleman’s detailing, even
the new luxury linings!

HABAND’S INCREDIBLE MAN-MADE POLYMERIC.. 2 i~,~!~,~. S15,95

outer spaceshoes
If they came from outer space the¥._could~n’t be LEATHER SHOE PRICES ARE ZOOMING
newer. Yet millions and millions of pa=rs are in use.
M~n like the far lighter weight, the scoff-at-scuff
leather-like uppers and the life-of-the-shoe PVC
soles and heels. They like the fresh good looks of
our newer styles. You may have been skeptical, but
these unheard of prices should change your mind.
Why ignore progress?

BEYOND ALL FAIRNESS OR REASON!
How tong can an3 one afford to keep overspending for
shoes? Especially when shoes that look and feel and
wear like a mi!lion arc right here no~-~" such-i~-men-
~ price advantage! 2 pairs for $15.95! These are
not cheap shoes -- they ere a new construction shoe
that saves you money, gives excellent service.

See end Try Them On, Right At Home, ON APPROVAL!
Go look in any shoe store. Check their styles. This is what you’ll see. Oxfords.
Loafers. Monk Straps. New Summer Braids. But why pay $15 to $30 a pair?
You can enjoy good looking new shoes more when they cost a fair price.
Here’s meaningful relief from spiraling prices:               Brown

PAIRS 1
FOR

WHITE IS
RIGH,.Tfor 73,

Braid
Loafe

I Then let us show you our shoes. The man who
I ignores this new product improvement is like the

man who won’t ride in an airplane. Why deny
I progress? Do not deny yourself the cushion soft

~lightweight comfort. Do not deny yourself these
IMPORTANT SAVI NGSI,

Paterson,:HABAND.ew,er..
¯ 07508
¯mmmmmmmmmmmmmmmmmmmmmm

VISIT OUR STORES
or we will be proud

to send them for youm
ON APPROVAL,

At-Home Inspection.
MAlL THIS
COUPON!

WE INVITE
Your

On-Approval
At-Home

INSPECTION

Incredible
 OUTER SPACE SHOES

~ pairs i95 POST
~ for 1~ PAID

HABAND COMPANY
Direct Service Department
265 North 9th Street
Paterson, New Jersey 07508

Gentlemen: Please send me the
shoes specified below, for which

Monk Strap I enclose my remittance of $

Co,or , st~,,~ I.-:.~,l S’ze iWl~t~ Color & Style

LOAFER~row__~_~~ ~ -~----~M ~
3XFORD l~L_~Brown Strap I I
~ ~~WING-TIP " I l
3XFORD     u I    I    i

Black

~.~**~4",,~.*. I understand that my remittance wi!l
~l~#i~|[~; be refunded in full if upon receipt

I do not choose to wear them.
811-41

Name ..................................
Apt.

)Street ............................ # ....

City ....................................

State .............
l I N I I I I n mmmm II IN N lUllIllull


